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N.A.C.C.AnnouncesChanges Vane Protests Indiscriminate 


In Accessory Exhibits at 
National Automobile Shows 








Dealer Discoun ts on Parts Sales 


Greater Privacy and an Opportunity to Display More ARO EQUIPMENT 


Effectively Assured by Revision 


EW YORK, June 10.—Revision of the past policies of | 


the National Automobile Chamber of Commerce with 


respect to the display of accessories and automobile equip- | 
ment at the national automobile shows was announced Tues- | 
day by Charles D. Hastings, chairman of the show committee. | 


Greater privacy and an oppor-@ 


tunity to display exhibits more ef- 
fectively are assured by the change 
which permits the use of back- 
grounds and partitions in decorat- 
ing the show booths. 

Heretofore, the use of such parti- 


tions had been prohibited by the | 


other 
modified to some extent. 

No chance in the rules covering 
gutomobile exhibits was made, The 
revision of the show rules was au- 
thorized by a committee which in- 
cluded the following: Charles D. 


show management. The show rules | Hastings, show chairman; Al- 
with respect to the use of signs and oes Reeves, general manager; S. 


}and treasurer; 


RE-ELECTS OFFICERS; 
SALES GAINS SHOWN) 


Toledo, O., June 10.—At the an- 
nual meeting of the Aro Equipment 
Corporation of Bryan, O., recently 
held here, the following officers were 


decorated ¢ffects were -_ re-elected: J. C. Markey, president 


I. B. Nielsen, 
president; E. G. 


The above officers, togethg with 
the following, complete the ARO 
directorate: E. G. Kirby, president, 


vice 


| Commerce Guardian Trust and Sav- 


Miles, show manager of the Na-| 


TYSON WINS JUDGMENT 


'merce, and George Brunner, David 
Beecroft, G. P. Brewster, represent- 


ON BEARING CONTRACT 
- | ing the Motor and Equipment Asso- 


Canton, O., June 10.—Judgment Ciation. 


Bl cig te. OAKLAND PONTIAC 
c SALES WILL TOP 
1930, SAYS BLEES 


Massillon for reformation of a con-! 
tract, Hids“been-entered in Common | 
Pleas Court here. 

Under terms of the contract, Ty-! 
son assigned to the company his 

Boston, June 10.—Pontiac motor 

car sales for the year of 1931 will 

show an increase of 50 per cent. 

over 1930, judging by present indi- 

cations, W. A. Blees, vice-president 


patent rights for a certain type of 
roller bearing, used extensively in 
automotive manufacture and now 
being made in Massillon with the 
understanding that he was to re- 
ceive a cash award and 30 per cent. in charge of Oakland-Pontiac sales, 
of the common stock of the com- told a meeting of New England deal- 
ers. Oakland sales, he said, will run 
25 per cent. ahead of last year. 
“In 1930 Pontiac sales to dealers 
totaled 70,564 cars and Oakland 
sales 21,943,” Mr. Blees said. “Our 


pany. Recently the corporation in- 
creased its common stock issue from 
volume of business has been on a 


20,000 to 60,000 shares and Tyson 
sued for his 30 per cent. of the new 
issue. The court ordered that the 
contract be re-formed in accordance 
with the plaintiff's claims. The com- 
pany did not contest the action. 


Late News Flashes 


New York, June 10.—In its current issue, Iron Age says: 
“The automobile industry is chiefly responsible for a further 


(Continued on Page 2) 


decline in raw steel production from 42 per cent. to 40 per, 


cent. of capacity and it will strongly influence the course of 
ingot output in the next two months. Demand for iron and 
steel from other sources is holding fairly constant, suggesting 
that the irreducible minimum of requirements has been 
reached, but motor car manufacture has been receding stead- 
ily since the premature contraction of retail sales in May, and 
seems to be headed for a very low operating rate in July, 
with suspensions such as occurred a_ year ago a possibility.” 
* * * 

New York, June 10.—Gasoline stocks held by refineries 
representing 94.7 per cent. of the country’s refining capacity 
decreased 570,000 barrels to 44,225,000 during the week ended 
June 6, according to the American Petroleum Institute, In 
the preceding week gasoline stocks held by refineries repre- 
senting 95.7 per cent. of the country’s capacity decreased 
654,000 barrels. * * 

Toledo, O., June 10.—Merger sls of City Machine and 
Tool Company and City Auto Stamping Company, both of 


Toledo, to be voted upon by stockholders at special meeting | 


June 24. Plan, as approved by directors of both companies, 
provides merger to become effective July 1. 


Berlin, June 10. —The number of unemployed on May 31, 
1931, was 4,067,000 workers, against 4,389,000 workers on April 
30, ‘1931, and 2,635,000 o1 on May 31, 1930. 


| 


ual Automobile Chamber of Com- } 


ings Bank of Toledo; E, C. Edwards, 
vice president, Commerce Guardian 
Trust and Savings Bank of Toledo. 

E. C. Edwards, brother-in-law of | 
Mr. Markey, has been financially 


associated with him in other enter- | 
prises. 


Both Mr. Edwards and Mr. 


J. C. Markey J. B. Nielsen 


Kirby are active also in the affairs 
of many prominent Toledo and Ohio 
corporations. 


In addition to holding the office | 


Davies is also 
for the com- 


secretary, E. G. 
counsel 


of 
corporation 
pany. L. 
assistant secretary-treasurer 
recent meeting. 


at the 


With the completion of an aggres- | 
sive selling organization in the field | 


and the addition of outstanding new 
models to the ARO line since the 
first of the year, the | 
sales have shown a remarkable in- | 
crease during the first quarter of | 
1931 over the previous quarter, it is | 
claimed 


ARO is now employing in its op- | 


(Continued on Page 12) 


| TODAY | 


} 


,. | the second quarter of 1931 was 285.- 
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Boosts Truck Service With Direct 
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Finds Intensive Sales Drive Backed 
by Advertising Pays...... Page : 
Editorial: “The Stock Market 
Gauge” Page 
Calendar of Coming Events Page 
Differential Discussion Page 
Chevrolet Service Drive Brings 
Sensational Returns Page ! 
Inter-Empire Trade of Ford of 
Canada High in 1930 .... Page £ 
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Profitably Page 
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Sales Page 
Nebraska April Car Sales Show 
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EW YORK, June 10.—Dealer discounts on replacement 
parts to independent repair shops are discussed in the 
June 5 bulletin of the National Automobile Dealers Associa- 
tion by C. A. Vane, president. Mr. Vane protests the present 
practice of allowing discounts to independents on the ground 
t by so doing dealers are making factory parts available 
at discount to their own competitors in the service and repair 


* field. 
P. A. A. OUTLINES 


Another feature of this practice 
| to which he objects is the fact that 
| the dealer properly to service his 


Davies, secretary. | 


L. Hawk was appointed | 


PROCEDURE UNDER | 
NEW TITLE LAW 


eileen: Pa., June 10.—Gov. 
| Pinchot will undoubtedly sign House | 
| bill 1676 this week, according to ad- 
| vices from the Pennsylvania Auto- 
motive Association. This bill con- 
tains an amendment which removes 
| the 50-cent dealer used car title fee. 


| The following procedure must then 
|be followed: 
| 1. Customer’s certificate of title 
j}must be assigned to the dealer as 
heretofore and both the customer 
and the dealer must execute the 
assigned certificate of title before a 
notary public, justice of the peace, | 
or other person empowered to ad- 
minister oaths. 

2. Dealer's notification form RV- | 
| T- 29 must then be signed by the 
|customer, and the dealer must exe- 
| Cute the form before a notary pub- 
| lic, justice of the peace, etc. | 

3. Form RV-T-29 should be filled 
out in duplicate, the original going 
;}to the Bureau of Motor Vehicles, | 
within ten (10) days of the date of 
} acquisition, and the duplicate being | 
retained by the dealer, with the 
assigned and executed certificate of 
title, 

4. No fee required with form 
RV-T-29, but copy of this form must 
be attached to the assigned certifi- 





‘Continued on Page 2) 


| this and consequently 


own cars must Carry a complete line 
of replacement parts in stock. If 
these parts are available at discount 
to the independent it is then possible 
|for the independent to reduce his 
‘inventory and depend upon the 
dealer for his parts requirements. 

Mr. Vane’s message on this sub- 
ject is as follows: 

“Some dealers are thinking ahead. 
This is evidenced by the number of 
letters received at N. A. D. A. head- 
, quarters on the subject of discounts 
on parts to independent repair shops. 

“Last year new car sales ‘peaked’ 
in May. If the same is true of 1931 
then dealers must be concerned with 
the possibilities of making a net 
profit or breaking even for the rest 
,Of this year by their activities other 
than new car sales. 

“No amount of general manage- 


| ment efficiency can overcome the 
| loss created when a dealer is.forced 


to give discounts on parts to the 
| independent repair shop who is the 
'dealer’s chief competition in repair 
work, 

“There is a strong protest against 
this principle—and rightfully so—at 
the present time among the think- 
ing retail dealers. 

“What happens under this policy? 

“The dealer is required to keep in 
inventory a reasonable stock of 
parts. The independent shop knows 
reduces its 
inventory to the very minimum. In 
many cases this minimum is noth- 
ing. This means the dealer is 


(Continued on Page 2) 


G. M. Stockholders N umber 


| 


EW YORK, June 10.—The total 

number of General Motors com- 
mon and preferred stockholders for | 
655, compared with 286,378 for the 
| first quarter of 1931 and with 243,- 
|428 for the second quarter of 1930. 
There were 268,400 holders of 


. 


Yea 
1917 
1918 
1919 
| 1920 
1921 
1922 
| 1923 
1924 
1925 
1926 
1927 
1928 . 
1929 
1930 
1931 





| holders of record May 16, 1981, 


|}common 


| pare 


First 
Quarter 


286, ‘378 
*Preferred stockholders of record April 6, 1931, and common stoc k 


285,655 in Second Quarter 


stock and the balance of 
represents holders of pre- 
stock. These figures com- 
with 268,907 common stock- 
holders and 17,471 preferred for the 
first quarter of 1931. 

The total number of stockholders 
of both classes by quarters since 
1917 follows: 


Second 
Quarter 

2,525 
3,737 
12,523 
26,136 
59,059 
72,665 
67,417 
71,382 
60,414 
53,097 
57,595 
70,399 
125,165 
243,428 
*285,655 


17,255 
ferred 


Third 
Quarter 
2,669 
3,615 
12,358 
31,029 
65,324 
71,331 
68,281 
69,428 
58,118 
47,805 
57,190 
71,682 
140,113 
249,175 


Fourth 
Quarter 
2,920 
4,739 
18,214 
36,894 
66,837 
65,605 
68,065 
66,097 
50,917 
50,369 
66,209 
71,185 
198,600 

263 52 


1,927 
3,918 
8,012 


Boosts Truck Service Work With Direct Mail—See Page 3 


- 


a 





AUTOMOTIVE DAI 


Vane Would Ban Part 


S 


Discounts to Repairmen 


(Continued from Page 1) 


iinancing the inventory of ‘the inde- 
pendent repair shop 

“The independent shop inter- 
ested only in a profit on its produc- 


1S 


tive Jabor and a light overhead. Its 
inventory investment is not a 
problem 

“The independent is in position 
to assure its customer that he can 


buy genuine parts at a discount and 
will gladly pass such discount on to 
the customer. In this: way actually 
selling parts to customers cheaper 
than the dealer can afford to sell 
them. In many cases cheaper than 
the dealer is under contract to sell 
the same part. 

“The dealer gets business from the 


independent mainly under the fol- 
lowing conditions: 
“1. The independent can assure 


the customer of genuine factory- 
made parts. 

“2. The independent can assure 
the customer of quick service due 


to ability of buying parts of a local 


supply. (The local car dealer.) 

“3. The independent cannot buy 
the same part anywhere else. 

“4. The independent can assure 


his customer a discount on all parts 
used 

‘Parts purchases from the dealer 
under these conditions in reality 
force the dealer to help finance the 
independent shop in order that the 
dealer may lose profitable repair 
business. 

“There litttle question that 
many customers would have their 
work done in dealer service stations 
if they knew they would get genu- 
ine parts there, and only there. 

“Forced to wait for delivery of 
part from some distant source of 
supply, the independent could not 
possibly compete with the dealer on 
promptness of service. In the larger 
centers where jobbers and supply 
houses are available this is not as 
true as in the smaller centers, but 
the principle is the same, and fur- 
ther, a biz majority of cars are sold 
and serviced in towns smaller than 


is 


a 





can possibly support an independ- 
ent supply depot of anv kind. 

“In the majority of cases the in- 
dependent cannot buy the same fac- 
tory-made part anywhere but from 
a dealer. In those cases where he 
can buy the same part it is up to the 
repair man to convince the customer 
that this is possible and he’ is un- 
able to prove his statement by buy- 
ing the part from the retail dealer. 

“If the independent did not get a 
discount from the dealer the giving 
of a discount would have to come 
out of his pocket and not out of the 
profit of the dealer. 

“There certainly more resist- 
ance to dealer service being devel- 
oped from this independent compe- 


retail 


tition than from the type of work 
done by the dealer's repair depart- 
ments. 

“If there are any discounts to be 
given away they should go to the 
customer who is patronizing the 
dealer's repair station and is a 
prospect for a new car. An addi- 
tional charge should be made to 


those competitors who save the cost 
of carrving inventory and directly 
take business away from the dealer. 

“Dealers cannot afford to give 
away their present discount. 

“If the necessity for a discount by 
the dealer is caused by the fact that 
jobbers or others are selling the 
same identical part at a lower price. 
then the price to the dealer is 
wrong. Factories cannot expect to 
make the same profit on the parts 
they buy as they make on the parts 
they manufacture themselves. If 
factories are unwilling to pass on to 
the dealer part of the discount re- 
ceived by them due to their buying 
leverage in quantity buying then the 
dealer should be given the privilege 
of buying direct from the _ parts 
manufacturers and not forced to 
buy from the automobile maker at 
a cost that prevents competitive 
prices being quoted for retail sales 
Where it is necessary to give 
part of the discount all parties 


Every Day During the 


S. A. E. Meeting 


At White Sulphur Springs 


Engineers, production men and other 
officials who attend the S. A. E. Meet- 
ine this vear will receive copies of 
Automotive Daily News each day. In 
addition thousands of men who can- 
net attend the meeting will receive 


copies by mail. 


This distribution is 


in addition to the regular A, B.C. eir- 
culation of Automotive Daily News. 


Imagine the attention value of your 
advertising in the Issues of June Ld. 
16.17. 18 and 19! You will be address- 
ing your message to men who are 
thinking. talking and acting on busi- 


ness matters, 


Forms close two davs preceding pub- 


lication date. 


Automotive Baily News | 


away | 


should share that reduction of profit 
and not let the entire burden rest 
on the retail dealer. What the 
dealer needs is protection and not 
coercion, 

“Automobile dealers will do well 
to establish a logical sales price on 
parts that will include the original 
cost, transportation and handling 
charges plus a reasonable profit and 
stick to that one price regardless of 
whom the buyer may be. 

“The same reasoning 
fleet owners. The dealer 
enough for those buvers by giving 
them more than his net profit. 
[heir parts business is only worth 
to the dealer the amount of net 
profit that can be made out of the 
transaction. As prospects for 
cars they will be the same 
buyers the next time they 
they were in the past 

“Present conditions demand a 
conservation of capital and invest- 
ment rather than _ reductions of 
profits and the financing of com- 
petitive operations.” 


P. A. A. OUTLINES — 
PROCEDURE UNDER 
NEW TITLE LAW 


Page 1) 


applies to 
has done 


fleet 


(Continued from 


cate of title and both copy and cer- 
tificate of title retained until the 
motor vehicle sold, after which 
form T-5 is executed. Attach to the 
assigned certificate of title and for- 
ward to the Bureau of Motor Ve- 
hicles, with the customer's oi 
$2 for certificate of title, and 
tomer’s transfer or licence tag 
but without the usual 50-cent 
used car certificate of title 

5. Form RV-T-29 need not be ex- 
ecuted when the used motor vehicle 
is sold the same day it is acquired 
by the dealer. In this event merely 
attach form T-5 to the assigned and 
executed certificates of title and 
forward without the 50 cent dealer 
used car certificate of title fee. 

6. Failure to notify the bureau 
within ten (10) days of acquisition 
of a_ used motor vehicle on 
form RV-T-29 subjects dealer to a 
fine of $25 and costs for the first 
offense, and $50 and costs for the 
second offense. 
| 7 Just as soon as the governor 
signs the bill, officials of the Bureau 
of Motor Vehicles will notify dealers 
to discontinue forwarding 50 cent 
; used car title fees and outline re 
quired procedure. 


OAKLAND-PONTIAC 
SALES WILL TOP 
1930, SAYS BLEES 


(Continued from Page 1) 


is 


‘ 
tee 
cus- 
f 
fee 
Segjler 
ceuiel 


fee. 


steady upgrade since the first olf 
the year,” he continued. “April 
brought a 50 per cent. increase over 


the same month last year, and May 
continued with a gain equally great. 
Our production schedules call for 
1.200 Oakiands and 9,100 Pontiacs 
in June. From orders already re- 
ceived has jumped to 
1.600 to 


Oakland 
and 


Pontiac 11,000 units.” 


salesmen 
fail to make 
enough Per- 
Con- 

be- 
they 
nose the 
“back of 


envelope” 


sonal 
tacts, 


cause 


notation 


system. 





“PERSONAL CONTACT” keeps in 
the salesman’s pocket all his pros- 
/ pects, owners, used car and want 
list records. His Sales Manager can 
'quickly and accurately direct his 
| day’s work and review yesterday's 
'work at a glance. 


Sent on approwal to interested 
Sales Managers 


H. A. TARANTOUS, Business Manager, 350 HUDSON ST., N. Y. C. HAROLD R. CARTER COMPANY 


WESTERN OFFICE: Willard R. Cotion. Manager, 433 Ne. Michigan Ave., Chicago, Dl 


DETROIT OFFICE: Geo. M. Slocum, Manager, Fisher Building, Detroit, Mich. 


360 North Michigan Avenue 
CHICAGO 
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PARKS from [DETROIT 


Chris Sinsabaugh—Detroit Editor 




















OW that the railroads have lowered their freight rates 
and seriously set out to regain the business taken away 


| from them by truckaways, considerable progress has been 


‘ers have open minds. 


Many good 


| made 


| 
| 


| 


made, 


I am told that several of the larger motor car manu- 


facturers are giving the railroads a break following the rate 
reductions, and are placing business with them that hereto- 


fore has gone to the trucks. 


It is not 100 per cent. by any 


means, but sufficient to denote that automobile manufactur- 


With rates anywhere near equal, they 


are friendly to the railroads—even inclined to pay small 


premiums for their service. 


It is said the railroads believe many of the trucking 


concerns are not operating in an economic way 


; that they do 


not take deterioriation and sinking funds into consideration 


when figuring profits. 


Consequently, they believe such com- 


panies will not survive, and the railroads will not go into 


competition with such concerns. 


The 


well-organized, care- 


fully operated truck organizations are their business rivals, 


they consider. 


Traffic managers in the automobile industry are not 


content with present freight rates on parts. 
lowered, but they are not low enough, they say. 


campaign is being carried 


reduction. 


* * 


66 


on to 


These have been 
Right now a 
another 


bring about 


HE first half of the year has been mighty fine with us, 


May was particularly good and the outlook for June is 
very satisfactory,” is the cheery news Perry Williams at the 
Kelsey-Hayes Wheel Corporation is handing out, 


* * 


*x 


HAT statement made in “Sparks” in connection with a 
story on the chronology of the United States Rubber 
Company, that “the name G & J is still on our books, but all 
traces of Col. Pope and the Columbia have disappeared” is 
contested by John P. Fogarty, vice-president of the Westfield 


Manufacturing Company, m 
Tribune, Rambler, Crescent 


General Motors, it would seem 


and 


aking 


Columbia, Cleveland, 


Pope bicycles—a cycling 


Mr. Fogarty’s point that the names of both Col, Pope 


and Columbia are still very much in evidence is wel 
What the column said referred to the 


No one disputes that. 


] taken, 


fact that they no longer exist so far as the automobile indus- 


try is concerned, 


+ * 


* 


E who came from the bicycle era into the motor world 

and who have been so busy since as not to pay much 
attention to cycling will be agreeably surprised to learn from 
Mr. Fogarty that in 1929 his company made, sold and shipped 
more complete bicycles than in any of the fifty-two vears 
in its previous history, more units than were ever made by 
any American factory in any one year; that in 1950 approx- 


imately 4,000 Columbias were sold in New York city alone; 


that in 1930 its shipments of bicycles were the second largest 


in the company’s annals. 


Mr. Fogarty needs no introduction to the writer, nor 
to such other veterans of the automobile industry as H. H. 


Rice, W. E. Metzger, A. 


I. Schaaf, Arch Hughes. Sam Miles, 


Al Reeves, John Wetmore and Ed Spooner; all of whom will 
recall him as one of the dominant figures in the bicycle field, 


even in those early days. 


: 


. 


* 


UST to show how keenly interested is C. W. 
sales manager of Graham-Paige, in the weekly air pro- 


Matheson, 


gram of his company, they are telling here of the extra 


effort he made to listen in the other Sunday evening. 


on a 
radio 
he wired 
arrangements 
could hear Eddie 
Orchestra. 
whirled 


fast hop fre 
apparatus 

ahead 
for an 

Guest a 


Matheson, 
found the 
kilter, so 


Mr. 
m Boston to San Antonio, 
on the train was out of 
to Sulphur Springs and 
unexpected stopover so he 
nd the Detroit Symphony 


him to Judge Brim’s country 


A car picked him up at Sulphur Springs and 


home, where the 


Detroiter listened to his favorites. Following this Mr. Mathe- 
son rented an automobile and drove seventy miles to Dallas, 


where he took the train to San Antonio. 


as not to miss that radio hour. 
* * 


* 


All that trouble so 


OBERT WOLFERS, former publisher of the Automobile 


Trade Directory, Motor Life and the Blue Book, and.. 
(Continued on Page 6) 
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Boosts 


Lincoln, Neb., Concern Re- 
ports Shop Has Shown 
Increase of 15% This 
Year Over First Five 


Months of 1930 


HAT a well-planned direct mail 
advertising campaign, coupled 
with a well-equipped shop and a 
complete stock of parts, can do to 
speed up a truck servicing and re- 
Pair business, has been demon- 
strated by Lou Miller, manager of 
the truck service department of the 
Woods Motor Truck Company, at 
Lincoln, Neb. This department, 
which operates separate from the 
truck company, increased its busi- 
mess more than 15 per cent. during 
the first five months of 1931 over 
the corresponding period of a year 
aco. . 
This truck service and repair de- 
partment has built up a mailing list 


A 


of approximately 4,000 prospects in | 


southern Nebraska, 
occasional special 
in the entire 
mailing list includes 
every heavy-truck owner in 


not including 
lists which take 


the 


southern part of the state, and di- | 


ruck Servic 


| Directed Advertising 


>> 


state. The regular | 
practically | 
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MOTOR Comps ne 





rect mail advertising is sent out by | 


Mr Miller about every thirty days. 

A phase of the truck servicing 
business which has been emphasized 
this spring and which has been 
largely responsible for the increased 
profits over a year ago is remotor- 
ing. Mr. Miller has laid in a com- 


plete stock of Hercules motors and | 
In addition to sending direct | 


parts. 
mail advertising to truck owners in 
southern Nebraska, Mr. Miller sent 
& special letter and descriptive 
folder to every county commissioner 
in the state, and splendid results 
are now coming in. 

Another letter which was sent to 
the operators of large fleets of 
trucks as well as to commercial 
truckers, and which brought in an 
unusually large number of inquiries 
and jobs this spring, follows: 

“Gentlemen: STOP! at our truck 
service department, maintained in 
connection with the manufacturing 
of Woods trucks and semi-trailers. 
This department specializes in truck 
service only, such as reconstruction, 
remotoring, reinforcing and straight- 
ening of frames. No job too small 
or too large. 

“LOOK! at the modern equipment 
we have installed for faster and 
more accurate performance. Our 
guarantee is your protection on 
every operation, and 

“LISTEN! to the reasonable quo- 
tations on service work performed 
by skilled mechanics using the high- 
est grade material procurable. 

“We invite your inquiries on parts 
and units for all makes and sizes of 
trucks, which we can fill from our 
ready stock. etc.” 

As an example of Mr. Miller's 
wide-awakeness in taking advantage 
of opportunities to expand the scope 
of his shop’s business and bring in 
additional profits, he recently took 
over the entire production of the 
largest chassis spring manufacturer 


in the world’s largest spring center. | 


These Maremont overload springs 


for Chevrolets were immediately ad- | 
and Mr.} 
Miller has sold upwards of 350 sets | 


vertised by direct mail, 
of springs to Chevrolet dealers in 
Nebraska already this spring. A 
typical letter used in this campaign: 

“Chevrolet Dealers: This com- 
pany has taken over the entire pro- 


duction of a large spring manufac- | 
turer who manufactures, exclusively, | 


overload springs; therefore, we are 
able to supply you with a high grade 
quality spring, electrically heat- 
treated throughout, for installation 
on Chevrolet trucks. 

“These overload springs come 
complete with a demountable type 
bracket, nu.s and U bolts, for imme- 


diate installation, and they mount | 


directly on top of the main spring, 
now in the chassis. These springs 
will relieve distortion of rear springs 
and rear axle, side sway Of load, and 


will save many repair bills on dif- | 


ferentials and transmissions. 

“We offer these springs to you at 
a list price of $22.50 per set, less a 
35 per cent. discount on single sets, 
40 per cent. on three sets, or 50 per 
cent. on six sets or more, f. o. b. 
Lincoln, Neb. 

“We have hundreds of sets in 


ADVERTISEMENTS ADDRESSED directly 
technical-minded executives of the various industrial plants in Mil- 
waukee are being featured: by the Franklin Sales Company, division 


automobiles. 


j 
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pivisioN OF EDWARDS M 








to the engineers and | 
in the construction of Franklin 


concerns 


| 

| stock for immediate shipment, and 
| orders will receive prompt attention. 
| Just say Patriot Overload Springs. 
Etc.” 


One of Mr. Miller's letters to com- | 
Ne- | 


!mercial truckers in southern 
| braska, used in connection with his 
| remotoring campaign, follows: 

“Mr. Truck Owner: WAIT—here 
|}is a message of vital importance to 

|every operator of commercial 
trucks! 

“As a manufacturer of trucks, we 
fully realize the importance of in- 
Stant service, therefore, we main- 
tain a $180,000 stock of parts and 
units for practically every make and 
size of truck. 

“New Hercules engines are car- 
ried on a replacement plan, where- 
by we will install a new engine in 


your truck at a slight increase of | 


cost over the rebuilding of your old 
engine. 

“Our mechanical staff is composed 
of efficient and highly trained me- 
chanics who specialize only in truck 
operation, and, therefore, 
perts in their line. 

“Your next service job, whether it 


is a minor repair, complete over- | 


haul, breakdown or wreck on the 
highway, call 
pleased to service you.” 

The yolume of business in 
Miller's truck service 


has so increased that he is now em- 


ploying six mechanics, as compared | 


with four a year ago. In addition 
to direct mailing and a _ selected 
| mailing list, Mr. Miller owes much 
of his increase 
fact that the department carries a 
$180,000 stock of parts for all makes 
of trucks and has perhaps the best 
shop equipment in the state for 
truck repair. This shop equipment 
includes lathing, milling, radial 
drills, planers, punches, tire press, 
line reamers and brake-lining ma- 


pair job up to the complete rebuild- 
ing of the truck and engine. 

A shop side line which Mr. Miller 
has found profitable is the selling 
| of new and reconditioned motors for 
corn shellers and other farm equip- 
ment. 
toring firefighting equipment. 


recently by this shop is the state 
distributorship for Kendall oil. 


NEW DEALERSHIP 


Boonton, N. J., June 10.—Boonton 
Knight Motor Company, Inc., to 
| deal in automobiles here, has been 
| incorporated. Ira S. Durling and 
| George S. Piccilio, Morristown, and 
| Ernest Clawson of Boonton are the 
directors, 


are ex-| 


us and we will be) 


Mr. | 
department | 


in business to the | 


chinery, and represents an invest- | 
ment of about $60,000. The shop| 
can efficiently handle any truck re- | 


He also specializes in remo- | 
Still | 
another source of revenue acquired | 


‘CIRCUS WITH “BIG TOP” | 


GIVEN BY TEEFY-SELTZ | 
| IN SERVICE STATION 


Philadelphia, June 10.—Philadel- | 
phia had just completed a week of | 
the Barnum 
Bros.’ Circus when the Yeefy-Seltz 
Company, Inc., distributor of Au- 
| burn and Cord cars, staged another. 
| This performance was given in the | 


| company’s large new service station 
'at 2ist and Hamilton Streets, with 


|}a real circus setting, including bal- | 


lyhoo, “big top,” clowns, eal 
pink lemonade, hot dogs and saw- | 


dust on the floor, 

There was a uniformed band, 
while pennants fluttered and flags 
flew. All eats and lemonade were 
gratis to the audience, made up of 
guests. The event was a sales or-| 
ganization get-together meeting, | 
and the company’s biggest. | 

John Teefy, service manager, was | 
| master of ceremonies. Clad in a 
snappy checked suit, he told stories | 
;}and had a “line” that took greatly | 
with the guests. Other speakers 
were Adolph Seltz, Neil McDarby. 
vice-president of the Auburn Cord 
Automobile Company, and Captain 
Eddie Stinson, president of the Stin- 
son Aircraft Corporation 


‘DOMINION MOTORS TAKES 
OVER CANADIAN DURANT 











Toronto, June 10.—Dominion 
Motors, Ltd., came formally into 
operation on June 1, as successor to 
Durant Motors of Canada, Lid. With 
respect to negotiations under way 
with the view to having the cars of 
certain United States concerns for 
the Canadian market manufactured 
at the Dominion Motors plant at | 
Leaside, your correspondent is in- 
formed that any announcement in 
this regard will be held up until 
further particulars of the new} 
Bennett tariff are secured 





ERECTING NEW 
Newark, N. J.. June 10.—The Auto 
Car Sales and Service Company, 
now in a leased portion of the 
Frelinghuysen Avenue _ building 
which five years ago was sold to the 
Public Service, will occupy a new 
| building September 1. The structure 
is to be erected at the northeast 
corner of Jefferson and Malvern | 
Streets, and leased by the company | 
| for fifteen years. It will be one} 
story in height and will afford 
| 25,000 square feet of space. ; 





BUILDING 


| confident in 


of the Edwards Motor Company of that city. Each of the advertise- | [sure 


ments, which are run each Wednesday, calls attention to the crafts- 
manship and accuracy prevalent 
Advertisements have been addressed to the Alilis- 
Chalmers, A. O. Smith Corporation and other Milwaukee industrial 


| seven 
| had passed. 


; months of 


e Work With Direct Mai 
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An Intensive Selling Drive 


Backed by Advertising Pays 


Indianapolis, Ind., June 10.—An 
intensive selling drive launched 
early this spring by Jones & Maley, 


Inc., De Soto distributors here, gives | 
the | 


promise of producing one of 
most outstanding sales records of 
the season in any price field. 
Backed by a heavy newspaper ad- 
vertising schedule, the De Soto 


dealer organization, with represen- | 


tation in various sections of the city 


and the highly trained staff of 
salesmen working under Jones & 
Maley, the De Soto drive attained 


terrific momentum that is expected 
soon to carry the total for 1931 
above that of the entire year of 1930. 
Beginning the campaign midway 
in March, Jones & Maley pushed 
the De Soto line into third place in 
registrations that month, with nine- 
ty cars. The following month a still 
higher total was reached, with 114 
cars registered, and in May De 
Soto sales amounted to 105 cars. 
Only 107 more units were needed 
as the year approached the half-way 
mark to put the De Soto on a level 
with the full term of last year, when 


| 486 cars were registered in Indian- 


the distributors were 
their belief that this 
could be attained before 
months of the current year 


apolis, and 


A carefully selected sales staff is 


| maintained by Jones & Maley in 


both the new and used car depart- 
ments and, under the direction of 
Charles M. Maley, himself a veteran 
salesman, every man is kept on a 
keen selling edge. Long hours at 
work and diligent search for pros- 
pects have brought to Jones & Maley 
one of the busiest years in their 
history, with sales for the first five 
the year standing 113 
cars ahead of the same period of 


& Bailey Ringling 1930. 


| The selling records of the De Soto 

distributing organization have been 
}the sensation of the local motor 
| world for the last four years, during 
which time total deliveries have 
never fallen below the 400 mark in 
any year. 


U. S. MOTOR SALES CO. 
NAMES DE VAUX DEALERS 


Newark, N. J., June 10—M. Stad- 
feld, president of the U. S. Motor 
Sales Company, 493 Broad St., state 
De Vaux distributor, whose terri- 
tory also includes Rockland, Orange 
and Sullivan counties, New York 
State, as well as Staten Island, an- 
nounces the appointment of the fol- 
lowing as De Vaux dealers: Gallo- 
way’s Garage, 394-396 Broadway, 
Newburgh, N. Y., and Howald Mo- 
tor Sales Corporation, 64 Linden 
Ave., Middletown, N. Y., both in 
‘Orange county. Since securing the 
De Vaux franchise early in May 
over twenty-five dealers have been 
placed to handle the De Vaux in 
the territory controlled by the U. S. 
Motor Sales Company, of which W. 
C. Haecker is wholesale manager 

Charles Anderson, known through- 
out New Jersey wholesale automo- 
tive circles, has joined the whole- 
sale division of the U. S. Motor 
Sales Company. Mr. Anderson will 
enter upon his duties immediately 
and will act as assistant to W. C 
Haecker 


NAMED RETAIL MANAGER 


Omaha, Neb., June 10.—W. L. Mc- 
Clintock has been employed as re- 
tail sales manager of the Royal 
Tire Service Company, Inc., 512 
South 19th St. He was formerly 
purchasing agent for Douglas 
county. 





I 
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believe that the new 


Willys line is in every respect supe- 


rior to the offerings of competitive 


manufacturers. 


Your products have 


met with immediate approval here.” 


—B « 
kh 


(; Sales & Service, 


oral Park, N.. Y. 


Write or wire for franchise particulars 


Willys-Overlaad, lac., Toledo, U 


Willys-Overiand, Ltd., Toronto, Can. 


WILLYS 


A BIG. SIX priced like a feur 


A POWERFUE 
A BRILLIANT 


- EQGOMT 2. 2. « 


KMNIGHT .. - 


2NKW WIELLYS TRUCKS 
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The Stock Market Gauge | 


O matter how little one may like the stock exchange in| 
its spectacular aspects, it is impossible to deny the | 
important part this institution plays in our business life. Of 
course, the term “stock exchange’”’ has come to mean to the 
‘average American citizen just a synonym for gambling in the 
values of securities, That the exchange also plays a useful | 
role by distributing, to investors, shares in the operation and | 
profits of our biggest industrial enterprises, is generally for- 
gotten by this hypothetical average citizen. 

However, that wasn’t what we started to talk about. 
What has recently struck us was the notable brightening in| 
the outlook of the average run of business men, when the 
stock market, after a season of weakness, suddenly showed a 
bit of strength. That this upward swing was probably 
temporary because of the season of the year, made no differ- | 
ence. The mere fact that stock prices had moved up gave) 
business generally a hopeful trend of mind. 

The fact is that Americans generally look upon the stock | 
exchange as a barometer, or better, a thermometer, of busi- 
ness conditions. When stock prices are high, we assume that 
business must be good, and when they are low we feel certain 
that everything has gone to the demnition. We do not ana- 
lyze stock prices and_learn that.they frequently tell a false 

atin, ke 2287 stock prices were soaring to their highest | 
point in many years during October, yet the actual business 
depression actually had started some months before. In all 
probability stock prices will swing upward definitely before | 
business conditions are actually on a firm uptrend. The 
stock market will discount revival before it actually occurs. 

Gambling aside, some clearing house, through which the 
people of the country may purchase a share in the industrial 
development of the country, is valuable. Furthermore, stock 
prices, scientifically analyzed, are a useful gauge of the condi- 
tion and movement of business in general and industry | 
in particular. 


L 





Training Reduces Accidents 


T was an extremely satisfactory report that the motor 
truck committee of the National Automobile Chamber of 
Commerce recently issued regarding motor truck accidents. 
Three years ago the N. A. C. C. began a drive to reduce acci- 
dents involving motor trucks. During this period the an 
| 





ber of accidents of this type has been reduced by 19 per cent. 
This is in the face of the fact that the number of motor trucks 
in operation has increased considerably in that time. 

The principal means used to accomplish this end has| 
been through the education of the truck driver. Companies 
employing motor truck transportation have co-operated in 
giving their men instruction in safe operation of their trucks. 
Preliminary training, instruction, selection and incentives 
offered for safe operation are factors in driving home the 
lesson of safety at all times. 

It all shows what can be done by scientific education. 
And education is the only hope of bettering our accident 
problem, passenger car or truck. 


Requiescat in Pace | 
OR thirty years Francis Pearse, a London physician, has | 
used one motor car for making his accustomed rounds. | 
Finally, this year, he reluctantly decided that enough was 
enough and bought himself a new car to replace his wheezing | 
veteran. Being of a sentimental turn of mind, Dr. Pearse 
decided that no other hand should ever touch the wheel of his 
old friend, and so, instead of “‘turning in” his old car, he! 
buried it in a cemetery with all the usual honors. 

In this country we doubt that sentiment could have 
played a part. Some automobile dealer would have offered 
Dr. Pearse three or four hundred dollars for his ancient | 
rattletrap. And the funeral that would have been held would | 
have been held for the profit that the dealer should have 
made on the sale of the new car. | 





















Differential Discussions 


JX this column Automotive Daily News is glad to present the opinions of its readers on topics related 

directly to the automotive industry, Automotive Daily News, however, must disclaim responsibility for 
such opinions. All questions regarding merchandising, technical problems or other information pertain- 
ing to automotive industry will be answered without charge in this column. 







tive Daily News sent this gentleman 


Indorse Barnett Plan to Ban sisenen sar o 


sage contained. There is no doubt 
that Mr. Barnett has a very true 
picture of the automobile dealer’s 
situation as it exists today, and 
while some of us may not have suf- 
fered so much from the trading as 
others, yet by assuming this posi- 


Sale of Used Cars by 
New Car Dealers 


. Automotive Daily News: I read an article in the June |). simply had to pitch a prospect 
5 Automotive Daily News pertaining to the used car situa-/|«four balls” and let him take “first 
tion, in which the dealer in Illinois suggested a remedy to the | base” among our competitive ranks, 


manufacturers along the line of prohibiting dealers from /|¢ve™ though we may have felt that 
the prospect was being offered 


| ; . , J . . sc « , 
trading in used cars and was so impressed that I want to at greater value in both car and ser- 


least add as much momentum to the suggestion as is possible | vice than he would have been able 
in a limited space, which I trust you will be so kind as to give |to get by accepting a larger trade 
this article in your paper. at 5 = ee pd sd oo 
I started in the automobile busi- | Such high trade allowances as are|) deaheies ade ‘teains aul 7 
ness twenty years ago with a con-| being made today by MaserUpuinEs their scramble for business by giving 
tract for twelve cars the first year, |#%d untrained junior dealers. large trade allowances, and the 
and after a few years, by constant| Manufacturers are surviving by | 4) on otive Daily News can render 
plugging and applying an eagle eye | Teason of the fact that where one |. '_ oat service to the dealers of the 
to the business, extended our agency | dealer goes broke, another with @/ tio) by molding their minds and 
in the City of Norfolk. During these | thousand or two dollars will pop UP | hicturing the folly attached to giv= 
years I have seen no less than 150 and sell a banker or his best friend ing new cars for old ones, 
men enter and pass out of the |” the idea of going into the auto-| County and state registrations are 
business. Some in less time than mobile business, and the mortality wonderful figures to look at and 
others, of course, based upon their | for the past two or three years un-| 2 naivze but in reality they are only 
capacity, finances and policy, but |doubtedly justifies the statement one side of the picture and very 
the most rapid failures that have | at failures in this business are | orton jeaq dealers into doing foolish 
come under my observation have | ™UuItiplying so rapidly that unless | things in order to pile up these reg- 
been due to reckless or extrava- | the manufacturers, because the ulti-| ictrations, The other side of the 
gant trading. mate cure for this condition rests in| picture represents the profit and 
During the first ten years of my | Meir hands, immediately take steps |j}o<. anq is the important side, fe« 
experience there was a great deal of | t© alleviate this situation they will | pardiess of how many cars are regis« 


pleasure alone with the work, but |0t only find themselves unable to | tered, and this is the side which the 

the last ten years conditions have | S¢cure dealers but absolutely desert-| thoughtful dealer will constantly 

so completely reversed themselves,|4 by the more seasoned dealers |;eey pefore his eyes. 

due largely I believe, to the fact |WhO have made a few dollars but} Mr. Burnett is entitled to the 

that the personnel of the dealer- | ¥° are too wise to stick in the game | pjaudits of nearly every dealer in 

ship has deteriorated until today it | #94 lose it. — the country. 

is no longer a business proposi- I make this statement advisedly, W. K. ARMSTRONG, 

tion offering inducement to legiti- because I have talked with no less} Edgewood Garage, Inc., Shamo- 

mate capital, but purely an off color | ‘#4 @ dozen bankers in the past kin, Pa. 

came tiny days, who siated they will no as 

acta eee ae Se Sane and why should conditions be any LIKES BARRETT PLAN 

contracts prohibiting the new car different elsewhere? They are not Automotive Daily News: I have 
different and the cry is being heard |reaq in The Automotive Daily News 

from Maine to California. of June 5 Mr. Barrett’s plan for the 


dealers from trading used cars will 
MILTON T. ELLIOTT, Prop. solution of the used-car problem for 








prove the most constructive gesture 
in the direction of definitely puttin 
an end to an evil that ill oo | Elliott Motor Company, Suffolk, Va.|car dealers, and am pleased to say 
doubtedly, destroy the dealers’ or- ary . that it is the only safe and sane 
ganizations and the manufacturers’ PRAISES BARNET I S plan that has ever suggested itself, 
future, that has yet been suggested. It seems incredible that intelligent 
On the surface it may appear USED ¢ AR PLAN dealers will permit themselves to be 
revolutionary, but nothing Jess than ' stung day in and day out, year in 
some such drastic action as this| Utomotive Daily News: As a sub-|and year out, and never find them- 
will save the present situation, | “Tiber and reader of the Automo-| selves able to put their used car end 
Never before have we experienced | ive Daily News, I feel it my priv-jon a sound, businesslike basis, 
ilege to comment on the article| There is, therefore, no hope unless 
written by C. Edward Barnett,|some such plan divorcing used ca¥ 








Belleville, Ill., which was published | business from new car business i# 
| COMING EVENTS | effectually established, as suggested, 


in your issue of June 5, giving his 

views of the dealers’ situation in re- | with the manufacturer behind it. 

spect to trading in used automobiles, H. A. OERFING, 

in the sale of new cars. Proprietor Foering Motor Com- 
First of all, I hope the Automo-| pany, Bethlehem, Pa. 





JUNE 
8-12—Chicago, Ill. Radio Manufacturers 
Association, annua] show, 
10-12—Swampscott, Mass. American In- 
stitute of Chemical Engineers’ meet- 


ing. 
14-19—White Sulphur Springs, W. Va. 
Society of Automotive Engineers, 
summer meeting. 
15-18—Madison, Wis. American Society ot 
Mechanical Engineers, fourth na- 
tional oi] and gas power meeting. 
17-19—French Lick, Ind. Steel Founders 
Society, mid-summer meeting. 
21—Montlery Track, France. Automobile 
Club of France, grand prize race. 
22-26—Chicago, Ill. American Society for 
Testing Materials, thirty-fourth an- 
nual meeting. 
22-27—Boston, Mass. National Association 
of Credit Men, convention. 
29-30—Chicago, Ill. National Association 
of Taxicab Owners, meeting. 
JULY 
4—Altoona, Pa. Automobile race. 
19—Nurburg-Ring, Rhineland, Germany. 
Automobile Club of Germany, grand 
prize race 


SEPTEMBER 


Contemporary Comment 





HE United States during the year 1929 produced goods 
valued at more than $70,137,000,000, of which more than 
half represents the output of six states, New York, Penn- 
sylvania, Illinois, Ohio, Michigan and New Jersey, the 
Bureau of the Census, in a summary of preliminary state 
censuses of manufactures taken in 1930, announced May 26, 
The bureau’s statement follows in full text: 
The Bureau of the Census anounces the publication of 
1- 3-Cleveland, ©. Hotel Statler, Society | @ SUMMarization of the preliminary state reports, recently 
of Automotive Engineers, twentieth | jggued, compiled from the returns of the biennial census of 
annual aeronautical meeting in ce > . tit! 
conjunction with National air| manufacturers taken in 1930 (covering industrial activities 
$-17—Utrecht, Holland. Utrecht Fair, bus in 1929). According to this summarization, the combined 
16-17—Atlantic City, 'N. J. National Pe- number of yage earners employed in six states amounted tg 
ee See 4,627,263, or somewhat more than half of the aggregate 
ee number, 8,807,536, reported for the United States. 
alin The numbers employed in those six states were as 
%8-20—Atisatlc City, N. J. National Asso- follows: New York, 1,106,976; Pennsylvania, 1,006,946; 
fifth annual meeting, Hotel Am-| Ohio, 737,469; Illinois, 687,917; Massachusetts, 559,443; 
Michigan, 528,512. Fourteen states, the six just named, 
together with New Jersey, Indiana, California, Wisconsin, 
OCTOBER Connecticut, North Carolina, Missouri and Georgia, reported 
1-11—Paris, France. International Auto-| a total of 6,757,950 wage earners, or slightly more than 
2- 3—Houston, Tex. American Institute | three-fourths of the aggregate for the United States. 
+ * “* 
1524_{08} Eneineers, convention. promises to be well under the present rate, perhaps not fag 
Motor Exhitition, Olympia Hall. from the December rate, which, by the present capacity, 
Bee eae lomebile Baroction ““"* | reckoning, would be 36 per cent.—New York Times. 


bassador. 
of Mining and Metallurgica] En- 
tional Antomebile Exposition, 


races. 


Eastern States 


American Welding 


26-Oct. 2—Atlantie City, N. J. American 
Electric Railway Association, an- 
nual meeting. 
gineers, petruleum division meet- 
ing 
$0-16—Csenge, I, National Safety Coun- 
ceil, 
14-16—Pittsburgh, Pa. Society of Indus- 


TEEL requirements in several directions are decreasing, 
or are about to decrease. July, regularly a low month, 
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Chevrolet Service Drive Brings Sensational 
'N.S.P. A. DELIVERS 


Chicago Dealers Report 


Shop Gains of 35 to 82 
Per Cent. for May Over 
April as Result of Cam- 


paign 


CHICAGO, June 

ranging from 35 to 82 per cent. 
im service volume for May over April 
are reported by Chevrolet dealers 
here as a result of an intensive drive 
for service business last month. A 
report to that effect was made 
known today at the Chevrolet zone 
headquarters following a question- 
naire sent out to dealers on their 
_ personal experiences during the 
campaign to boost the service end of 
their activities. 

The Chicago Chevrolet dealers 
left no avenue of approach to own- 
ers uncovered during the May drive, 
which in effect featured two service 
“specials” offered last month and 
good for May only. One included 
grinding of valves, cleaning of car- 
bon and tuning of the motor at 
$4.50 for four-cylinder Chevrolets 
' and $6.50 for the six-cylinder models. 
The work, owners were informed, 
embraced removing and replacing 
the cylinder head and_ gaskets, 
grinding and refacing valves, re- 
placing necessary valve guides, and 
adjusting tappets, distributor points 
and carburetor. 

A complete motor overhaul was 
also offered at $37.50 for four-cylin- 
der models, and $45 for the six-cyl- 
inder type. It included reboring the 
block, fitting new pistons, rings and 
wrist pins, taking up all bearings, 
grinding valves, cleaning carbon, 
checking ignition, cleaning and ad- 
justing generator and starter, clean- 
ing and adjusting carburetor, tuning 
motor, installing. new gaskets all 
around and filling with new oil. 

At the same time owners were in- 
formed that other service operations 
were being performed by all Chev- 
rolet dealers at proportionately low 
prices. 

“Have your Chevrolet tuned for 
the driving season while these ser- 
vice specials last,” read the appeal 
to owners. “Save real money. Take 
advantage of these low prices, fac- 
tory-trained mechanics, genuine 
Chevrolet parts and _ factory-de- 
signed, time-saving speed tools. See 
your Chevrolet dealer today.” 


10.—Increases 
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| 55,000 CATALOGUES 
TO REPAIRMEN 


Detroit, June 10.—Fifty-five thou- 
sand copies of the N.S. P. A, Stan- 
dardized Jobbers’ Catalogue have 
been distributed to repairmen, ac- 
cording to a report issued by Na- 
tional Standard Parts Association 
headquarters in Detroit. 


the United States, this distribution 
means that the N. S. P. A. catalogue 
is in one out of every two of them, 
This new type of catalogue is of 
interest from a number of different 
angles, the most evident of which, 
| perhaps, is its low cost. The cost of 
the usual type of jobbers’ catalogue 
lin quantities of from 500 to 1,000 
lis from $1.50 to $2 each. N.S. P. A. 


jobbers paid 50 cents per copy in| 


1,000 lots for the standardized cata- 
logue. This meant a saving in prac- 
|tically every case of not less than 
$500. 

| The design of the book departs 
|radically from the ordinary jobbers’ 
|catalogue in that all parts for a 
|particular make and model of car 
‘are listed on one page and divided 
jinto related groups such as motor 
parts, chassis parts, rear axle parts 
and other units of assembly. 

This correlation feature simplifies 
ordering for the repairman since it 
serves aS a reminder of all parts and 
materials needed for the job on 
hand. This results in an increase 
in the size of the jobber’s unit sale 
and cuts down the number of “hot 
shot” deliveries of items so often 
overlooked by the repairman 
placing his original order. 


the cross reference index which 
shows interchangeability of 40,000 
parts listed in the catalogue each of 
which is accompanied by a code 
number. 

By referring to the code number 
in the cross reference index, the 
jobber can at once tell on exactly 
how many makes and models of cars 
this particular item is used. This 
information permits the jobber to 
cut down his inventory considerably 
without impairing his service. 

The cross reference index is a 
book separate from the catalogue 





As for the methods employed in | 


bringing the service “specials” to the 
attention of every owner in the Chi- 
cago area, these consisted of a news- 
paper advertising campaign, broad- 
easting over the radio, inserts in lit- 
erature, bulletins, and an extremely 
active working of the telephone. 
Every owner who came in for 
_ service was asked if he was familiar 
with the low prices for every possi- 


ble operation, with the two “spe- 
cials” being particularly stressed. 

To the Chevrolet forces the most 
satisfying feature was that the new 
service records were hung up, while 
sales of new cars were also at their 
peak. The plan was used with every 
owner, and, aS a matter of fact, it 
had the effect in many cases of 
bringing new car sales. 


With ap-/| 
proximately 100,000 repair shops in| 


in| 


Another important feature of the | 
N.S. P. A. standardized catalogue is | 


and is supplied in sufficient quanti- 
ties for the use of the jobbers’ or- 
ganizations only. 

Truck and special motors are 
covered in a special section in the 
back of the catalogue. 

The standard catalogue section in- 
cludes 159 pages. This section of the | 
catalogue is identical in each of the | 
55,000 copies that have been distri- 
buted. In order to personalize the | 
book, four pages in the front and} 
the cover in colors, are devoted to 
special copy supplied by the jobber 
concerning his own organization and 
its services. 


HUPP SIGNS 39 NEW 
DEALERS DURING MAY 


Detroit, Mich., June 10.—Thirty- 
nine new dealers were added by the 
Hupp Motor Car Corporation dur- 
ing the month of May. according to 


figures given out by the company 
today. These include:— 

H. R. Kanode of Taft and George 
R. Dalwigk of Vallejo, Cal.; Walter 
T. Tuttle of Daytona Beach and L. 
A. Jones, Inc., of Miami, Fla.; Bal- 
lew Motor Company of Council 
Bluffs and E. W. Ullrich of Keokuk, 
Ia.; Bobier Motor Company of Twin 
Falls, Ida.; Yates Company of 
Bloomington and Capitol Motor 
Service of Waukegan, Il.; Prejean 
| & Yedet of Luling, La.; Hamilton 
Motors of Baltimore, Eastern Shore 
Sales Company of Princess Anne} 
and Towson Garage, Inc., of Tow- 
son, Md.; L. C. Fletchall Motors | 
of Northampton and Sanborn Mo- | 
tors, Inc., of Watertown, Mass.; 
Shellhouse Motor Sales of Jackson, 
Mich.; Whitaker Motor Company of | 
Corinth, Miss.; Southwest Motor | 
Company of Carthage, Mo.; George | 
Cumings of St. Edwards, Neb.; Will- | 
iam Paffrath of Bayonne, A. & P. 
Motor Sales Company of Englewood, | 
Ben L. Hersberg, of Jersey City, and | 
A. & J. Motor Sales Corporation of | 
Ridgefield, N. J.; John A. Dursk, 
Inc., of The Bronx, A. T. Motors 
Corporation of The Bronx, Robb, 
Slattery & Steele, Inc., of Brooklyn, 
Van Alstyne Motor Corporation of 
Brooklyn, Monarch Service Station, 
Inc., of Rockville Center, and M. C. 
Doebler and R. S. Hatch of Tona- 
wanda, N. Y. | 
| Service Motor Sales Company of | 
Mandan, N. D.; F. Eikenbery of | 
Camden and the Gullinger Motor | 
Sales Company of Montpelier, O.; 
Charles Pierce & Sons, Ltd., of Tim- 
mins, Ontario; Earl R. Beighley of 
SS City and Motor Sales and 











| 


Service of Shamokin, Pa.; Ryan's 
Garage of Peace Dale, R. I.; Whet- 
man Motor Company of Draper and 
Union Motor Company of Logan} 
Utah; Champion Motor Company of 
Rock Springs, Wyo. 


—————__| 


ts 
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Inter-Empire Trade of Ford 
Of Canada High During 1930 


ONTREAL, Que., June 10.—Inter- 

empire trade of the Ford Motor 
Company of Canada formed an ap- 
preciable share of the exports dur- 
ing 1930 from Canadian east coast 
seaports, St. John, Halifax and 
Montreal, and represented move- 
ments over Canadian rails of more 
than 3,400 carloads of freight, ac- 
cording to Wallace R. 
president. 

The greater part of this traffic 
destined for the British Dominions 
overseas was routed via Canadian 
seaports over all-Canadian rail lines. 
This policy of the company, Mr. 
Campbell pointed out, had the ef- 
fect of providing greater revenues 
for Canadian rail lines and larger 
cargoes for British freighters, as well 
aS more employment for Canadian 
and British workers. Revenues of 
Canadian rail lines from 
traffic aproximated $500,000 in 1930. 

All of the Canadian Ford Com- 
pany’s export shipments for Aus- 
tralia and South Africa moved via 
all-Canadian rail lines, and out of 
eastern Canada ports. This traffic 
reached a volume of 600 carloads. 
In addition to that, 85 per cent. of 


the 600 carloads shipped to New 


HIGHWAY CONFERENCE 
N MAINE JUNE 13 
Poland Springs, Me., June 10.— 
Arrangements for the Maine-Can- 
ada Highway Conference to be held 


at the Poland Springs House, June} 


13, 14 and 15, call for a special 
demonstration, arrangeed by the 
Maine Highway Commission, Sat- 
urday, somewhere in the vicinity of 
Skowhegan, of the use of tarvia on 
Maine roads. A farewell luncheon 
will be given to the Canadian group 
Monday by Gov. Gardiner at the 
Blaine Mansion at Augusta. 


ROAD BUILDERS SHOW 
SLATED FOR DETROIT 


Washington, June 10.—The 29th 
annual convention and road show 
of the American Road Builders’ 
Association will be held in Detroit, 
January 9 to 15, 1932, 


NEW TIRE CONCERN 

Erie, Pa., June 10.—The Lawrence 
Tire Company has been organized 
to take over the Lawrence Garage 
at 130 West 10th St. The new con- 
cern will act as distributor in Erie 
and northwestern Pennsylvania for 
the products of the Goodyear Tire 
and Rubber Company, 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


Four Days from Today 


Campbell, | 


all this | 


| Zealand, 80 per cent. of the 700 car- 
loads for India, and 70 per cent. of 
ithe 400 carloads for other miscel- 
laneous parts of the empire over- 
|} seas moved through this channel, 

In all, only slightly more than 800 
of the company’s total export vol« 
ume of 3,400 carloads of Ford prod< 
ucts were shipped, by necessity, via 
the Niagara frontier ‘and the port 
of New York, Mr. Campbell said. 
Of this total, 300 carloads went to 
Singapore and the Dutch East In< 
dies via New York, there being no 
ocean service to these territories out 
of eastern Canadian seaports. 

Mr. Campbell also stated that the 
Ford Motor Company of Canada, in 
line with its policy of giving Cana« 
dian railroads all possible revenue, 
in 1930 had required twenty vessels 
to call at the port of St. John for 
the sole purpose of taking on its 
shipments. Of these twelve vessels 
operated from New York to British 
East Africa and eight direct from 
New York to India. These were in 
addition to the ships calling regu- 
larly at St. John and Halifax to 
pick up Canadian Ford shipments 
to Australia, South Africa, India dnd 
New Zealand. 


FOLEY CHEVROLET 
"ADOPTS SERVICE 
AGREEMENT PLAN 


Newark, N. J., June 10.—E. J, 
Foley, president of the Foley Chevy- 
rolet Motor Sales Company has a 
novel way of extending service toe 
Chevrolet owners, 

A service agreement covering five 
complete lubrications is issued to 
each new car owner at a cost of $5, 
and if the new purchaser so elects 
this can be charged in for his out- 
standing balance, which is payable 
at the rate of approximately 42 
cents per month. 

In the event of a holder of this 
service agreement being obligated to 
move out of the district, he is re- 
bated proportionately for the unused 
service. 

The holder of each agreement is 
supplied with a credit card, which is 
accepted at the service station, and 
as each operation is performed, his 
card is punched so as to keep a 
careful check-up, 

In addition to this service, the 
company attaches on each car @ 
lubro-meter, which indicates when 
the car should be brought in for 
lubrication and inspection. 





——— 





— eS — 


THE FASTEST CAR IN AMERICA 


FOR THE MONEY |. 


_ Will Surprise the Motor World 
















SPARKS from JJETROIT 


(Continued from Page 2) 


now a contact executive of Advertisers Incorporated, which 
handles the Chrysler account, contributes the following to the 
Curtis list of names of American-made automobiles: Com- 
mander, Mayfair, Boston, Mass.; Delling; Overman steamer; 
Wing, Greenfield, Mass.; Romer, Taunton, Mass.; Walter; 
Dey gas-electric; Newark steamer; Rochester; Christman; 
Anthony; Denver; Ideal, Newcastle, Ind.; Schaum, Balti- 
more; Hardy, Port Huron, Mich.; U. S., Jersey City; De- 
Dion-Bouton, Brooklyn; Ruggmobile, Brooklyn; American 
Auto Speed Carriage Company, Buffalo; Daimer, Long 
Island City; Munson, New York: Brewster, Long Island 
City; Auto Red Bug Buckboard; Robe, Portsmouth, Va.; 


Midwest steamer and Aultman, Canton, O. 
s + = 


HE cyclecar brought into the industry William B. Stout, 

now recognized as one of the leading authorities on avia- 
tion. Bill was cutting out paper dolls on Motor Age at the 
time and he fell hard. He got to playing with the cyclecar 
idea and the result was the Imp, which was made by W. H. 
McIntyre, an Indiana manufacturer of high-wheeled motor 
buggies. It had a 36-inch tread, belt drive, 100-inch wheel- 
base and an air-cooled motorcycle engine. About 200 were 
produced. Probably a dozen other makes like Scripps-Booth, 
Zipper and Blood were turned out, but they never got very 
far. The balloon burst inside two years. 

But this started Stout going. He threw the scissors 
and pastepot into the wastebasket, and after the Imp he took 
on the task of redesigning the Scripps-Booth. He converted 
that from a cyclecar into that snappy four-cylinder, com- 
paratively high priced Scripps-Booth roadster, which was 
about ten years ahead of its time. Then the war broke out, 
Stout switched to aviation, and now look where he is! 

+ 7 Se 
66 HY are there no cyclecars included in the Curtis list 
of names of American cars that is to go into the 
Ford Museum?” queries our own Harry Tarantous, thus 
proving that the business manager of A. D. N. 
own paper. 

That’s true, none is to be found in the roll call published 
May 29. Probably because the cyclecar era was so brief 
that few took it seriously. But it existed just the same, and 
for a time it looked as if the American public would accept 
it. Conceived in England along about 1910-11, it crossed 
the Atlantic, bringing with it an appeal in the way of narrow 
tread, light weight and economy of operation that stampeded 
the imagination of the motoring public and intrigued the 
designers. That it had a vogue cannot be denied. 


FFICIALS of the De Vaux-Hall company announce 
that it intends going in for racing next year; that it 

will have a team of cars ready for the next Indianapolis race 
and that Earl Cooper, now one of the company’s engineers 
and an ex-champion, will be captain of the team. It is worthy 
of recording here that at Indianapolis Cooper was presented 
with a medal by the American Automobile Association, certi- 
fying that he had been driving champion three times. Cooper 
never had received this recognition before, so the one medal 
was made to do triple duty. 





W. W. HAYNES ELECTED NEW BRAKE SERVICE 
! 

Tulsa, Okla., June 10 (UTPS)—! Newark, N. J., June 10.—Superior 
‘W. W. Haynes has been elected pres- | Brake Service, Inc., to operate a 
oe one by aie of ie Seane : | garage been formed here by 

irectors of the Haynes Auto Supply | q, cl : %¢ a sete 
Company. W. P. Junk was elected | C2"! Hemhauser, Catherine Hem 
vice-presfdent, H,. C. Benge secretary hauser and Joseph H. Symons, all 
and Jonathan Haynes treasurer. of Newark 


BOSTON BOUND? 


HOTEL 


LENOX 


Boylston St. near Copley Square 


has 





* 


HOTEL 


BRUNSWICK 


Boylston St. at Copley Square 


HOTEL 


BRADFORD 


Tremont St. near Boston Common 


Three Destinations 
for Interesting People 
GARAGE SERVICE 
For modern travelers by air, rail or highway, here's a 
cordial welcome and complete hotel service. Nine 
popular dining rooms provide a wide variety of fixed- 
price meals and a /a carte menus. Room tariff—Single, 
$2.50-$5.—Double, $3.50-$7. 


L.C. PRIOR MANAGEMENT 








reads his | 
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HENRY RE-ELECTED 
A. A. A. PRESIDENT 


West Baden, Ind., June 10.—Re- 
election by acclamation of Thomas 
P. Henry of Detroit, Mich., for his 
ninth term as president of the Amer- 
ican Automobile Association was the 
climaxing moment of the twenty- 
ninth annual A. A. A. convention. 
Mr. Henry’s name was the only one 
presented by the nominating com- 
mittee and his election was unani- 
mous. 

Seven vice-presidents were elected 
by the convention, as_ follows: 
Charles M. Hayes, Chicago, first 
vice-president; S. Edward Gable, 
Lancaster, Pa., second vice-presi- 
|} dent; Lynn B. Timmerman, Lima, 
|O., third vice-president; John H. 
Wright, Jamestown, N. Y., fourth 
vice-president; Frank H. Gates, 
Derby, Conn., fifth vice-president; 
Percy J. Walker, San Francisco, 
| sixth vice-president; R. R. Reynolds, 
Asheville, N. C., seventh vice-presi- 
dent. 

Charles C. Janes, secretary of the 
Ohio State Automobile Association, 
was re-elected for a ninth term as 
| secretary, while George W. White of 
Washington, who has served as 
treasurer for several years, was also 
re-elected. 

Ernest N. Smith of Washington 
continues as executive vice-president 
of the national motoring body in 
icharge of A. A. A. National Head- 
| quarters. 

Election of an executive commit- 
tee, the governing authority of the 
A. A. A. in the time between meet- 
lings Of the board of directors, oc- 
|cupied the attention of the latter, 
prior to formal adjournment. The 
committee which served during 1930 
was unanimously re-elected as fol- 
lows: 

Thomas P. Henry, Detroit; Charles 
M. Hayes, Chicago: Owen B. Augs- 
purger, Buffalo, N. Y-; Roy F. Brit- 
ton, St. Louis; Howard M. Brown, 
Chicago; S. Edward Gable, Lan- 
caster, Pa.; Arthur M. Hill, Charles- 
jton, W. Va.; Robert P. Hooper, 
Philadelphia; Charles C. Janes, Co- 
lumbus, O.; William E. Metzger, De- 
troit; A. E. Mittendorf, Cincinnati, 
O., and Percy E. Towne, San Fran- 
cisco. 

Adoption of a new set of princi- 
ples for the levy of motor vehicle 
taxes and the expenditure of rev- 
enues which is expected to check 
the pyramiding of automobile taxes 
and diversion of these funds to other 
than road purposes was the high 
light of a strong platform of motor- 
ing policies approved by the con- 
vention This platform includes 
policies relating to safety, highway 
construction and beautification. 

The taxation principles are based 

on a report submitted by Col. Sid- 
ney D. Waldon of Detroit, chairman 
of the A. A. A. National Taxation 
Committee, which has spent several 
months in the study of every phase 
of motor vehicle taxation and com- 
{prises the following four articles: 
{| “I. Motor taxes should be con- 
jfined to two forms: One tax to 
ibe the equivalent of a_ property 
|tax, expressed preferably through 
lequitable registration fees and the 
other to be a tax upon the priv- 
ilege of using street and road facil- 
ities to be expressed through a tax 
on fuel consumption. 

“2. The imposition and collection 
of motor vehicle taxes should be 
vested in a single agency, namely, 
the state. 

“3. All motor vehicle taxes should 
be placed in a special state fund and 
used under state direction for the 
creation and maintenance of truck 
line facilities in rural and urban 
areas, so that motor taxes shall be 
disbursed through the least number 
of governmental units, exercising 
the highest regional authority. 

“4. Motor vehicle taxes should at 
all times be levied with a due re- 
gard to the ability of the owner to 
pay, as well as to the equitable dis- 
tribution of the cost of state trunk 
line facilities in rural and urban 
areas in relation to the direct and 
indirect benefits to various classes 
of persons and property.” 


PLAN $75,000 STATION 

Oil City, Pa., June 10.—The Ster- 
ling Oil Company, with refinery and 
headquarters in Emlenton, Pa., has 
purchased property at East Ist and 
Short Streets, upon which it is 
planned to build a modern super- 
service station to cost approxi- 
mately $75,000. Facilities for tire 
and battery repair, greasing, lubri- 
cation and gasoline and oil distri- 
bution will be provided. 














Exports Account for 11% 


Of Car and 


NEW York, 
mately one out of every 


June 10.—Approxi- 
nine 


motor vehicles turned out by United 
| 


States and Canada manufacturers 
in the first four months of this year 
went into the foreign market, export 
shipments and foreign assemblies 
having accounted for 11 per cent. of 
the output for that period. 
Combined exports of passenger 
cars and trucks, including foreign 
assemblies, in the four months 
amounted to 115,489, as compared 
with 194,317 in. the corresponding 
period of last year, a decline of 40 
per cent. Exports for the first four 
months of 1930, accounted for 12.8 
per cent. of the total production. 
Export shipments of both cars 
and trucks in April, according to 
government statistics now available 
for that month, amounted to 30,631, 
as against 33,734 in the preceding 
month, ¢ff 9 per cent., and compar- 


ing with 56,423 in April of last year, | 


a falling off of 45 per cent. 

The April exports accounted for 
8.7 per cent. of the production, as 
against 11.6 per cent. in March, and 
12 per cent. in April, 1930. 

Exports of cars and trucks com- 
bined from the United States in 
April amounted to 29,459, as against 
31,881 in March, off 7 per cent., cnd 
comparing with 53,152 a year ago, a 
decline of 44 per cent. For the first 
four months of the year exports 
from this country totaled 107,845, as 
against 177,548 in the similar period 
of 1930, off 39 per cent. 

Canadian exports of both cars and 
trucks in April totaled 1,172, as 
against 1,853 in March, off 37 per 
cent., and comparing with 3,271 a 
year ago, a drop of 64 per cent. For 
the first four months of this year, 
exports from Canada amounted to 
7,644, as against 16,769 in the corre- 


sponding period of 1930, off 54 per | 


cent. 


Exports of passenger cars alone | 


from the United States in April 
amounted to 16,986, as against 
19,581 in March, off 13 per cent., 
and comparing with 33,816 a year 
ago, off 49 per cent. For the first 
four months of the year, passenger 
car exports from the United States 
totaled 65,483, as compared with 
112,397 a year ago, off 41 per cent. 

Truck exports from the United 
States in April totaled 12,473, as 
against 12,300 in March, a gain of 
less than 1 per cent., and comparing 
with 19,336 a year ago, off 35 per 
cent. For the first four months, 
truck exports amounted to 42,362, as 


compared with 65,131 a year ago, a} 


falling off of 35 per cent. 

Passenger car exports from Can- 
ada in April totaled 763, as against 
1,327 in March, off 42 per cent., and 
comparing with 2,303 a year ago, 
off 87 per cent. The four months 
total was 4,769, as against 11,147 a 
year ago, a decline of 57 per cent. 
Canadian truck exports in April 
were 409, as against 526 in March, 
off 22 per cent., and comparing with 
968 in April, 1930, a decline of 57 
per cent. The four months total 
was 2,875, as compared with 5,672 
in 1930, a decline of 49 per cent. 

Passenger car exports from the 
United States and Canada com- 
bined in April amounted to 17,749, 
as against 20,908 in March, off 15 
per cent., and comparing with 
36,119 a year ago, a falling off of 
50 per cent. For the first four 
months, the total was 170,252, as 
compared with 123,544 a year ago, 
off 43 per cent. 

Passenger car exports from 
two countries in April accounted 
for the 5.9 per cent. of the total 
output, as against 8.6 per cent. in 
March, and 9.2 per cent. a year 
ago. The four months total was 


8 per cent. of the output, as com- | 


pared with 9.6 per cent. in 1930. 
Truck exports from the 
countries in April totaled 12,826, as 


against 12,882 in March, off less | 
and comparing | 


than 1 per cent., 
with 20,304 a year ago, off 37 per 
cent. For the first four months 
the total was 45,237, as against 
70,773 a year ago, off 36 per cent. 

April truck exports from the two 
countries accounted for 24.2 per 
cent. of the production, as against 
26.9 per cent. in March and 27.3 per 
cent. a year ago. The four months’ 
exports were 25.4 per cent. of the 
production, as compared with 29.8 
per cent. a year ago. 

Following are export figures for 


the | 


two | 


Truck Output 


{the past sixteen months, with the 


|per cent. of total output indicated: 
Cars and Trucks 
Per C’t. 

| of Out- 
put Ex- 

1930 -U.S. Canada Total ported 
| Jan. 41,503 2,953 44,456 15.7 
| Feb. 36,524 4,237 40,761 11.8 
'March 46,369 6,303 52,677 12.6 
|April 53,152 3,271 56,423 12.0 
| May 46,137 3,024 49,161 11.1 
| June 31,781 3,670 35,451 10.1 
July 27,670 3,521 31,191 11.3 
August 25,072 3,922 28,994 12.4 
Sept. 26,446 4,546 30,992 13.5 
Oct. 23,725 2,868 26,593 16.7 
Nov. 22,119 2,588 24,707 17.5 
Dec. 25,218 3,645 28,162 17.5 
| 1931 
Jan. 23,210 3,054 26,264 14.7 
Feb. 23,295 1,565 24,860 108 
|March 31,881 1,853 33,734 11.6 
|April 24,459 1172 30631 8.7 
'4mo’s. 107,845 17,644 115,489 11.0 


Following are the passenger car 
|and truck exports from the United 
| States in the past year, including 
| Ford assemblies ,as compared with 





the corresponding months of the 
preceding year: 
CARS TRUCKS 
| ——_. 
| 1930 1929 1930 1929 
|May .. 27,825 41,592 18312 22,403 
| June... 19,265 45,081 12,516 27,245 
| July .. 16,691 39,029 10,979 34,762 
| Aug. .. 14,650 36,707 10,422 31,380 
| Sept... 15,459 28,819 10,987 19,977 
|Oct. .. 14,192 28,664 9,533 18,165 
| Nov. .. 11,934 20,494 10,185 17,667 
| Dec. .. 15,351 19,309 9,566 15,806 
| 1931 1930 1931 1930 
| Jan. .. 14,160 22,753 9,050 18,750 
|Feb. .. 14,756 25,036 8539 11,488 
|Mar.... 19,581 30,792 12,300 15,577 
|Apr. .. 16,986 33,816 12,473 19,336 
|4 mos.. 65,483 112,397 42,362 65,151 

Here are similar figures for Can- 
ada: 

CARS TRUCKS 
1930 1929 1930 1929 
May ... 2,131 5,727 893 3,834 
June ... 2,240 5,346 1,430 2,873 
July ... 2,471 4,732 1,050 2,587 
Aug. ... 2,552 4,901 1,370 2,728 
Sept. ... 2,844 4,293 1,702 2,348 
Oct. ... 2,003 5,635 865 4,002 
Nov. ... 1,260 3,522 1,328 2,383 
Dec . 2,192 3,015 1,452 1,851 
1931 1930 1931 1930 

Jan. ... 1,798 1,317 1,256 1,636 
Feb. ... 881 2,498 684 ~=1,789 
Mar. ... 1,327 5,029 526 1,279 
Apr. ... 763 2,303 409 968 

4 mos. 4,769 11,147 2,875 5,672 


The following tables give the sep- 
arate passenger car and truck ex- 
ports for both countries, with the 
percentage of output indicated for 
each month: 


PASSENGER CARS 





% of 
Output 
Ex- 
1930 U.S. Canada Tota} ported 
pO eee 22,753 1,317 24,070 98 
6 a v0.4 25,036 2,498 27,534 9.3 
Mar. ....30,792 5,029 35,821 10.2 
Be. occas 33,816 2,303 36,119 9.1 
May ....27,825 2,131 29,956 178 
June ....19,265 2,240 21,505 7.1 
A Pree 16,691 2,471 19,162 82 
Aug. ....14,650 2,552 17,202 839 
Sept. ....15,459 2,844 18303 99 
i snes s 14,192 2003 16,195 13.6 
Det, céees 11,934 1,260 13,194 12.4 
Dec. ....15,351 2,193 17,144 13.4 
1931 
men: aba’ 14,160 1,798 15,958 11.2 
aa 14,756 881 15637 83 
;Mar. ....19,581 1,327 20,908 8&6 
Apr. .....16,986 7163 417,749 59 
4 mos....65,483 4,769 70,252 8.0 
TRUCKS 
% of 
Output 
Ex- 
| 1930 U.C. Canada Total portted 
| Jan, ....18,750 1,636 20,386 52.8 
Feb. ....11,488 1,739 13,327 25.9 
Mar. ....15,577 1,279 16,856 25.3 
Apr. ....19,336 968 20,304 28.5 
May ....18,312 893 19,205 32.9 
June ....12,516 1,430 13,946 288 
July ....10,979 1,050 12,029 28.6 
Aug. ....10,422 1,370 11,792- 28.6 
Sept. ....10,987 1,702 12,689 28.6 
Oct. .... 9,533 865 10,398 26.2 
Nov. ....10,185 1,328 11,513 33.2 
| Dec. .... 9,867 1,452 11,018 33.4 
1931— 
| Jan. ......9,050 1,256 10,306 29.0 
ON. dawned 8,539 634 9,223 22.0 
Mar. ....12,300 526 12,826 26.9 
Apr. ....12,473 409 12,882 242 
4 mos....42,362 2,875 45,237 25.4 
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Delivering Oils and Gasoline . Profitably: 


With summer and its accompanying increase in demand for auto- 
mobile lubricants and fuels well on its way, the following survey on 
“Delivering Oils and Gasoline Profitably,’ which was compiled by the 
General Motors Truck Company, Pontiac, Mich., should be of particular 
interest. ‘The full text of the report covering the facts brought out dur- 
ing the survey is appearing serially in’ Automotive Daily News. The 
report in pamphlet form is also available at all General Motors Truck | 
Company dealers and distributorships. 


IME losses on the truck route are not as easily controlled | 
station. 
which preceded the writing of this report revealed four im- | 
portant sources of lost time on routes which can be remedied | 
These losses and suggested remedies for 


@ 


at the bulk 


as losses 


at least partially. 
them are given below: 


1. Poor routing in respect to mile- 
age, roads and traffic. Territories 


served by the distributor should be | 


carefully mapped. Stop lights, con- 
dition of streets, volume of traffic 
and other factors affecting speed of 
delivery should be carefully noted, 


and drivers should be given instruc- | 


tions accorcingly. An Eastern op- 
erator, for example, reduced the | 
average time of one route from 2 
hours and 40 minutes to 2 hours and | 
20 minutes—a saving of 12 per cent. 
—by rearranging routes so that the 
driver could take advantage of right | 
turns allowed on red lights, instead 
of having to wait for lights to 
change. 

2. Poor unloading facilities at the 
point of delivery. These include | 
garages which will not permit trucks | 
to enter for unloading, cramped 


quarters for large truck deliveries, | 


poor location of fill pipes for under- 
ground tanks, and so on. These sit- 
uations are hard to overcome. 
the customer demands that loads be 
bucketed out when there is really 


no imperative need for this type of | 


unloading, careful cultivation and 
effort on the part of salesmen and 
drivers can frequently overcome 


COOK COUNTY'S MAY 
TRUCK SALES OFF 
21.6% FROM 1930 


Chicago, June 10.—There was a loss 
- of 12.7 per cent. in May new truck 
registrations in Cook county com- 
pared with April this year, and a 
decline of 21.6 per cent. from May 
last year. Total registrations for 
last month were 563. April listings 
were 645 and May last year had 
719. 

Despite*the decrease in the gen- 
eral total there were some outstand- 
ing gains by individual makes, 
notably International Harvester, 
which listed 46 last month, 38 in 
April and 42 in May, 1930. Dodge 
had 28 last month, as against 15 
@ year ago and 30 in April. 
Indiana listed 5 last month, 3 in 
May last year and 2 in April. 
Studebaker had 5 for last month, 
4 in April and none in May last 
year. Sterling was credited with 4 
last month, 2 a year ago and 8 for 
Appil. 

Ford led the list last month with 
308, which compared with 341 in 
May last year and 355 in April, 1931. 
Chevrolet with 109 was just 5 
trucks behind April and 50 less than 
in May, 1930. 

Diamond T made its first de- 
liveries last month of the new ton 
and a half truck. Its registrations 
of 16 do not reflect the business 
transacted. 

Total listings for the state were 
1,452 for last month. 

Following is the standing for May, 
with comparisons with May of last 
year and April, 1931: 

May April May 
1931 1931 1930 
308 341 
109 159 

46 
28 

16 

10 


Chevrolet . 
International .... 


Diamond T 


Nelson LeMoon... 
Indiana 
Studebaker ........ 
Sterling 

Chicago 

Walker 

Available 


= 


Hendrickson 


IO cn ceses oasee 
Miscellaneous ....- 
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However, the survey | 





| 
|objections to direct unloading. | 
Salesmen should always be on the | 
look out, of course, for opportunities 
|to correct poor receiving facilities. 

Company owned retail stations | 
| Should be carefully planned to pre- 
vent delays and give maximum 
| speed in unloading. 

3. Slowness, thoughtlessness, or 
carelessness on the part of cus- 
|tomers, Drivers should report these | 
‘customers, and salesmen should ed 
| instructed to appeal to them to as- 
| sist more rapid delivery, in the in- 
terest of better service to them and | 
;}to other customers. It should be a/| 
part of the salesman’s regular duties 
|} to encourage better delivery service 
|by stimulating’ customers to speed | 
up the unloading process as much | 
}as possible, 

4. “Not at home” stops, “no cash,” | 
“credit doubtful,” etc, These situa- | 
|tions frequently occur on peddler | 
routes or routes devoted 
deliveries to small customers. Time | 
losses can be eliminated by having 
order takers on phoned orders tell 
the customer the approximate hour 
of delivery and the c. o. d. charges. 
C. o. d. deliveries should be marked | 
with symbols by the credit ceeant | 
ment, for example: “c. o. d.” for 
no credit under any circumstances; 
“ec. o. d. phone,’ for doubtful | 
credits when the driver should| 
phone in before granting credit, and | 
“O. K.” if credit can be granted | 
on the c. o. d. | 

Time Savings Mount Rapidly 

Time savings, by reduction of shop 
time, by better handling of trucks 
at the bulk station, and by syste- 
matic effort to reduce delays at the 
point of delivery, will quickly mount 
up to a total of many hours, es- 
pecially if the distributor is operat- 
ing several trucks. A few minutes 
saved, here and there, may seem 
to be slow progress with little 
chance for applicable savings. But 
with concentrated effort along each 
of the lines suggested above, almost 
every distributor of petroleum prod- 
ucts can reduce time losses by many 
hours, and even days, in the course 
of a few months. And, as we shall 
see later in this report, time saved 
can be translated immediately into 
dollars and cents savings and in- 
creased profits. 

(To Be Continued) 


RESERVE GAS TANKS 
CUT MAINE’S REVENUE 


Portland, Me., June 10.—Maine is 
losing an increasing amount of gaso- 
line tax from _  out-of-the-state 
transportation vans whose owners 
are installing huge reserve tanks 
under the body to carry them into 
Maine and out again without buying 
any gasoline in Maine. 

The practice is comparatively new, 
according to Inspector Joshua H. 
Sweetser, of the City Hall automo- 
bile registration bureau, but is grow- 
ing rapidly. Many of the big trucks 
carrying a regular 30-gallon tank 
are now equipped with a 50-gallon 
reserve. The heaviest trucks, getting 
seven miles on a gallon can make a 
round trip across Maine, using gaso- 
line bought for a considerably less 
price in Massachusetts than the 
Maine price. 


HUPP OPENS PLANT 
AT WINDSOR, ONTARIO 


Montreal, June 10.—Hupp Motor 
Car Corporation’s new plant at 
Windsor, Ont., opened this morning 
with all machinery and equipment 
necessary to construct and equip the 
newest Hupmobile sixes and eights 
for the Canadian market and for 
export, 





CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


| the following: Fred Hagner, 


to small | -* 


In a ten-hour 
working day, five 
minutes saved out 
of each hour 
means each truck 
will save approxi 
mately 


SAN ANTONIO TIRE 


DEALERS REORGANIZE 


San Antonio, Tex., June 10.—Re- 
organization of the San Antonio Tire 


Dealers Association was effected at | 
a meeting held in this city recently. | 
| The following were elected officers: | 
| was declared today in the Wisconsin- | 


Frank S. Haines, Frank Haines Tire 
Company, president; C. W. MclIiha- 
ney, W. E. Lowry Tire Store, first 
vice-president; O. C. Bosbyshell, 
| Bosbyshell Tire Company, second 
| vice-president, 
secretary-treasurer 

The board of directors consists of 
General] 
|dealer; T. D. Cornman, Herman 
| Koplan, C. H. Summers, E. S. Tatum 
and I. Nevelow. Practically all deal- 
ers reported a good jncrease in busi- 
ness, some showing increases of 
| double sales for May over April. A 
general increase has been evident 


Tmmutes out of 


50=: work day 


and Ben Z. Swanson, | 





| a 


working days out 
of each month 


since the first of the year, with in- 
dications that, with continued good | 
business, the sales for 1931 wil] ex- 
ceed those of 1930. 


| 
WISCONSIN, ILLINOIS 


work-day month 
out of each year 


This saving, ina 
12-truck fleet, 
amounts to the 
working time of 
one truck. 


| nois secretary of state, and Phil 
Harmon, who holds the same post 
|in Wisconsin. The proposal to carry 
a test case to the Wisconsin high 
court was urged by Warren E. 
| Wright, secretary of the Central 


Tae rau 


Chicago, June 10.—An “armistice” 
license 


when an 


Illinois controversy over 
plates for motor trucks, 
Illinois operator of a truck was ar- 
rested in 
carrying the case to the Supreme 
Court of Wisconsin. Both 
have agreed, according to 
Chicago Motor Club, to make 
more arrests of this character until 
the high court hands down a de- 
cision some months in the future 
This agreement, the motor club 
reported, came about as a result of 
conference between Homer G 
Bel], chief investigator for the Ili- 


the 


Wisconsin with a view to | 


no 


SERVICE BUSES 
TO REPLACE TROLLEYS 
Newark, N. J., June 10.—The Pub- 

Utility Commission has reserved 
decision on the application of the 
'Public Service Co-ordinated Trans- 
port to substitute buses for trolley 
cars the Greenville, Jackson, 
Montgomery and Veteran Square 
lines in Jersey City. The applica- 
tion for the substitution has been 
approved by the City Commission of 
| Jersey City but was opposed by the 
‘independent bus line owners now 
| operating in the streets covered by 
lthe Public Service trolley lines in 
' question 


| PUBLIC 


| lic 


on 


states | 


The Kind of Cars 
People Want 


The first thing the great majority of 


motor car owners desire of any car they 


buy is sound investment value. The 


average buyer desires a ear which will 


operate dependably and at fairly low 


cost for mechanical maintenance. 


He 


wants a car that will stand up without 


constant tuning and tinkering. 


He wants 


a car that is attractive in appear- 


ance; that is well tailored, both inside 


and outside. 


Nash has always built 


such cars and will always continue to 


build such cars—because they are 


precisely the kind of cars motor car 


buyers—and motor car dealers — want. 


NASH 


A BETTER DEAL FOR TODAY’S DOLLAR 


(3236) 





——— 





New ‘England and the East 
Continue to Set Fast Pace 
For Nation In Car Sales 


EW YORK, June 10.—Automobile 

dealers in New England and the 
East continued through April to en- 
joy better business when compared 
with last year than those of any 
other sections of the country, ac- 
cording to the new passenger car 
registration statistics now available 
for that month, 

New car sales in the six New Eng- 
land States in April showed a 60 
per cent. increase over March and a 
decline of only 13 per cent. from 
the corresponding month of last 
year. The decline in sales for the 
first four months was 17 per cent. 
from a year ago. 

In the East, car sales in April in- 
creased 37 per cent. over March and 
were only 16 per cent. below a year 
ago, while for the first four months 
the falling off amounted to 20 per 
cent. 

Registration returns from twelve 
states and the District of Columbia 
in the South showed an increase of 
13 per cent. over the _ preceding 
month and a decline of 28 per cent. 
from a year ago. The decline for 
the first four months was 39 per 
cent. 

In the Great Lakes region, the 
April upturn over the month before 
amounted to 39 per cent., while the 
falling off from a year ago was 29 
per cent. The decline in the four 
months amounted to 34 per cent. 

In the agricultural states of the 
Middle West registrations were 45 
per cent. higher in April than in 
March, but 38 per cent. below a 
year ago. In the first four months 
sales were off 39 per cent. 

In the Rocky Mountain region, 
the seasonal upturn in new car sales | 
in April was 33 per cent., the de- 
cline from a year ago was 32 per 
cent., and the falling off in the 
first four months was 33 per cent. 

On the Pacific Coast the April 
gain over March was only 2 per 
cent., while the decline from a year 
ago was more severe than in the 
preceding months of this year, 
amounting to 37 per cent. The drop 
for the four months was 28 per 
cent. 

Among the states that have re- 
ported thus far, and only three are 
missing, Georgia, South Carolina, 
Indiana, New Mexico and the Dis- 
trict of Columbia showed gains in 
April over the corresponding month 
of 1930. For the first four months 
of the year, gains over a year ago 
were set up by Maine, New Hamp- 
shire and the District of Columbia. 

The following tables show com- 














parative new car registrations by | 
geographical divisions: 

April April March 

1931 1930 1931 

New England. .27,967 32,275 17,494) 
East .+.42,717 86,706 52,973 | 
South ...-43,700 61,068 37,668 | 
Great Lakes...72,840 100,696 52,391 
Middle West...12,722 20,727 8,725 
Rocky Mts..... 6,958 10,259 5,204 
Pacific Coast..20,119 27,600 19,737 





Here are the figures for the first 
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SOUTH 
Alabama ...... 2,087 2,878 
Arkansas ...... 964 2,310 
Florida . . 2,575 2,915 
Georgia . 2,904 2,812 
Kentucky ...... 3,402 5,288 
Mississippi .... 1,310 3,003 
Missouri ...... 6,886 10,784 
North Carolina. 3,249 3,370 
South Carolina. 1,746 1,677 
Tennessee ..... 3,248 5,166 
Texas .. 8549 12,690 
Virginia ..... 3,878 4,856 
Dist. of Colum. 3,008 2,319 
Totals .... 43,700 61,068 
*Estimated. 
GREAT LAKES 
Illinois .17,004 22,415 
SIN. oc ccvcne 9,391 8,475 
Michigan ......14,166 20,954 
Minresota . . 7,816 14,501 
CRED cccccvecee 17,736 24,780 
Wisconsin . 6,727 9,571 
ee ken enae 72,840 100,696 
MIDDLE WEST 
BD cacvsvenee 6,522 11,241 
Nebraska ...... 3,610 4,990 
North Dakota.. 1,400 2,446 
South Dakota.. 1,190 2,050 
TORGES os cccce 12,722 20,727 
ROCKY MOUNTAINS 
Arizona 340 753 
Colorado ...... 2,688 3,742 
sctcens ae “ae 


Idaho .. 























Montana ...... 1,108 1,302 1,100 
Nevada ......+. 235 282 248 
New Mexico.... 558 466 210 
Uh cccccccsse CT 1,08 893 
Wyoming ..... 493 601 411 
SOCS 6645055 6,958 10,259 5,204 
PACIFIC COAST 
California ..15,655 18,939 15,689} 
Oregon ......++ 1,851 3,502 1,382) 
Washington ... 2,613 5,159 2,666) 
1,515 | 
799| ‘Totals ....... 20,119 27,600 19,737 
2,322 | Here are the comparative figures 
*2,600 | for the first four months of this 
2,354 vear and last: 
944 | NEW ENGLAND 
8,973 1931 1930 
2,356 - 
1,300 | |Connecticut ...... 11,140 14,657 
1915 [MNO ck cscsneeees 5,253 4,795 | 
719g | Massachusetts .... 32,462 40,092 | 
2924 |New Hampshire... 3,514 3,435 | 
2478 Rhode Island..... 4,446 5,684 | 
“__| Vermont ......... 2,034 2,765 
37,008) Totals ...:...... 58,849 —+'71,428 | 
EAST 
| Delaware ......... 1,885 2,830 | 
|Maryland ......... 10,680 14,643 
11,583 | New Jersey........ 32,395 38,405 | 
5,883 | New York......... 83,324 94,979 
7 (158 | pennsylvania ..... 49,630 70,562 
105 542 | | West Virginia..... 6,083 9,958 
5, 439) Totals .......... 183,997 231,377 
52,391 SOUTH 
BIDDRIR seis a vcee 5,300 10,437 
ATEANBAS ccosesece 3,719 8,497 | 
a | Florida ...... seees 10,083 14,001 
056 1GOOTBIR coccccccce *8,500 11,107 
2 Kentucky ..ccccoe 9,737 15,303 
95 _. | Mississippi ebecues 3,214 9,387 
” 8725 NOUNS Sieecccees 26,690 45,139 
, North Carolina.... 8,823 14,579 
South Carolina.... 7,320 11,090 
572 | Tennessee ........ 8,013 15,746 
ie err 27,129 49,911 
582 Virginia eaeewiakee +» 12,122 16, 909 



































| pistict of Columbia 8,031 6,652 
EOCRID: Scéaduc eds 138,681 228,758 | 
*Patrly estimated. 
GREAT LAKES 
TAOS: a ost c0 ave «. 47,715 69,507 
BEGIBMO 2 kscocests 22,421 33,240 
DEIGHIGAN oacccces . 38,734 60,528 
Minnesota ........ 21,041 47,680 
UM CAA seeeeees 43,340 74,581 
Wisconsin ........ 18,392 27,304 
‘SOG: <p aaee wens 191 643 292,840 | 
MIDDLE WEST 
MP tbe e obese hes 17,587 29,569 
| Nebraska ......... 11,257 17,479 
| North Dakota..... 3,516 5,053 
|}South Dakota..... 4,349 7,787 
ORME bixkia is ens 36,709 59,888 | 
ROCKY MOUNTAINS 
pig) Perrrr eee 1,730 3,582 
CHGEEGO 2cesceena 7,586 11,724 
jIdaho ........ fess Be 4,163 | 
PRODEADS ccvccccce 3,723 4,768 
Eee 805 1,368 
New Mexico....... 1,600 2,322 | 
cast vrenee see 2,585 4,173 
| Wyoming ......... 1,452 1,94] 
cadherin eae Ae 
MOUS: diansedeas 22,668 34,041 | 
PACIFIC COAST 
GCOMTOPTIG occcceccs 53,520 70,450 
LEMONS cc acessces 5,720 9,232 
Washington ...... 8,971 16,203 | 
TORMR Keds cirvess 68,211 95,885 | 
Cc. P. BARRON PROMOTED 
Columbia, S. C., June 10.—C. P. 
| Barron, regional truck and body 


|manager of the Chevrolet Motor 
Company, Atlanta, Ga., has been 
promoted to assistant zone sales 





has been transferred to the Birming- 
ham, Ala., zone. 





manager of the company in Colum-| 
bia, succeeding W. A. Harding, who} 


NEW TRAFFIC CODE 
FOR NEW JERSEY 


Trenton, N, J., June 10.—Prelim- 
inary steps toward the removal of 
hundreds of “Stop Street” signs 
along the state’s highways will be 
taken when the New Jersey Traffic 
Commission will call in conference 
the twenty-one county engineers to 
map out a “Through. Street” pro- 
gram. There are approximately 13,- 
000 “Stop Street” signs in New Jer- 
sey at the present time. 

The “Through Street” program 
was authorized during the 1931 ses- 
|sion of the Legislature upon recom- 
mendation of the Traffic Commis- 
sion. Under the provisions of the 
act the commission is empowered 
to set out a network of “Through 
Streets” and upon these thorough- 
fares only can “Stop Street” signs 
be installed. All other “Stop Street” 
signs must be removed from the 
|highways within one year from the 
|} passage of the act. 
| The “Through Streets” will be se- 
{lected regardless of municipal or 
county boundaries and will be high- 
ways upon which the traffic volume 
requires caution by cars entering 
intersections. 


ALLIS-CHALMERS DIRECTORS 
APPROVE BOVERI PURCHASE 
New York, June 10.—Approval of 

the purchase of the assets of Ameri- 

can Brown Boveri Company, Inc., 
the capital stock of the Condit Elec- 
trical Manufacturing Corporation, 
and the electrical patents and cer- 
| tain other electrical assets of the 

American Brown Boveri Electrical 

Corporation, has been voted by the 

directors of the Allis-Chalmers 

_ | Manutacturing Company. 








CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. Readers desiring 


Returns for today: 


In this table 47 states and the District of Columbia 





States 


Chevrolet 


De Vaux 








Franklin 
































Comparative figures for April, 1930, 


Hupmobile 









































































































































four months of this year, as com- 
pared with last: 
% 
1931 1930 Decline 
New England.. 58,849 71,428 17 
East . -183,997 231,377 20 
MEO. gg cn enon 138,681 228,758 29 
Great Lakes...191,643 292,840 34 
Middle West... 36,709 59,888 39 
Rocky Mts..... 22,668 34041 33 
Pacific Coast., 68,211 95,885 28 
Following are the new car regis- 
trations by states, arranged geo- 
graphically, for April, as compared 
with a year ago and with March, 
1931 
NEW ENGLAND 
April April March 
1931 1930 1931 
Connecticut ... 4,834 6,249 3,300 
Maine .. . 2,957 2,843 1,541 
Massachusetts .15,131 17,506 9,616 
New Hampshire 1,844 1,971 1,121 
Rhode Island... 1,988 2,175 1,531 
Vermont ...... 1,213 1,531 475 
Totals «<..0..; 27,967 32,275 17,494) 
EAST 
Delaware ..... 690 987 564 
Maryland ..... 3,738 5,076  3,259| 
New Jersey.....10,729 11,784 8,413 
New York......34,939 38,251 24,836 
Pennsylvania ..19,947 26,398 14,437 
West Virginia.. 2,674 4,210 1,464 
Totals ,,.....72,717 86,706 52,973 























Alabama | 1| 3} 76 5| 799] 28; | 15, ] 27] | 7 = 915) | 4 | 12| 5| 1 
Arizona | 1 “y(t (as TC TCC Tt _10p |. t+ . s. ss. = 1 
Arkansas | | | 16 7 304 24 | S| | S7p 3 4 340~N 11} 1) “3.)~C~«S 
California | 523 47, 895, 149, 4096] 427] 7344] SOD] —i196| 5477) 25) 186] 140] 157| a8 
Colorado | 36 | 175 4; 975] *50| 3| «13 | 8] I 54) 746) | 22,45] 12} 2| 6 
Conn. | 94| aj 348' G7 «1198 ] 154] 227TH 1214 — 16, 58] 93) 69,27] 8 
Delaware | 4) |S 389)S—siS]S207— BE tC CSSC*C‘<CYSCSCédC'CYS Ti 3g q iy 8 85 4 1 
Florida {| 29 12 88; 6, 908] 83) 4 Cli; CC‘STT 64; 939) 9, 44] 36| 13} 3] 5 
Georgia |_ ~ 13, 8 109 13) 1054) #70, 2 21; I of 2) 26, 12165 —~CO*S~*W 3; —=«:104 18a OF 2 
Idaho | 7 1; 16 | 245] ‘14 ; 16; 2) 24,10; 210 1 6] 4 1| j 
Illinois iy | 408) 20; 719; ~=—«139| 4611) = «440,°—33] 242) 608] 38] 366, 5179 ~—a21| [115] ~ 152) +196; £98; 58 
Indiana | 195, 7| 369; 36; 2880] 254; 17) 241| 1| 322, ° 22; «306, 2552) 6 —sC«éM]SOsdLSs«é8 21} 14 
Iowa =| =) 5| 181; 12; 2501j 151; 5| 46; | 200] 35; 147 + «+1872; ij 36) 83; «©6841, iltC 
Kansas | 11, 8 121; 9 1446, 47| zs, |G) 1171) — a 26) 59) ai ”™C*<“‘ S;:C‘“‘C‘CS? 
Kentucky | 31 3,71 1; 1303] 120; 3} 52 | 189] 10), 86, «21104, GY, 8K; aC 
Louisiana | —_—13 ; 41 | 672; 45; | 23] tO) 788, 4, 16 6 2 °&4«3 
Maine _ | 14 me ee c:) 15, 750] 67, | 2 | YC ~ 930, 824, 6 23, 76, Ss29,~Ss«d20 3 
Maryland | 41/_—Ss1j_—«:138 15] 1342] 87] | 85] | R18 87; 1133) 5 26, ~—s«4i 43] 10} 3 
Mass. | "263; «10 ~ 897, +105, 3267] 394 9° +59) 2, 42; 818 5311; 62) 96] 258 172; ~~ 94j 18 
Michigan | 200) 5| 666, 104; 4210] 353, 171, | 53 473] 44, 546, «4713, (| 82YSCidDT] “(ss HLC“‘i:S™~™~C*C 
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Appointments |: 


By States and Makes 


ALABAMA 


Hudson—Hobbie Motor Car Com- | 


pany, Montgomery. 
CALIFORNIA 
Hudson—C. H. Smith Motors, Riv- 
erside; Normandin-Campen Com- 
pany, Santa Cruz. 
Studebaker—Ray Sargent, Porto- | 
Ja; Carl A. Bechdolt, Tahoe City, 
CANADA 
Hudson—Elliott & Co., Langham, 
Saskatchewan. 
COLORADO 


Studebaker—Payne & Robinson | 


Motor Company, Julesburg; Marcus 
Motors, Inc., Denver; 


T. J. Moore, Brighton. 
CONNECTICUT 
Studebaker — Associated Motors, 
Inc., Putnam; 
Newton; Dorotka Brothers, 
Clinton. 


Inc., 


GEORGIA 
Hudson—Marvin Tabor, Tocoa. 
Studebaker—Trippe Motor Car 

Company, Albany. 

ILLINOIS 

Studebaker—Du Page Motors, Inc.. 
Elmhurst; Kendall Motors, St. 
Charles. 

Graham-Paige—cC. H. Payne Mo- 
tor Company, Danville. 

INDIANA 
Hudson — Hudson-Essex 

Company, Gary. 

Studebaker—Merkel Motor Com- 
pany, Evansville; Gerhard Berg- 
man, Vincennes; M. E. Fisher, La 
Grange; Snodgrass Auto Sales, 
Hammond. 


Sales 





Ora Putnam, | 
Fort Lupton; William Pyle, Wray; | 


Robert N. Camp, | 


| IOWA 
Studebaker—George FE. Nickles, 
Murray; J. A. Prescott, Sac City. 
| KANSAS 
| Studebaker—White Auto Com- 
| pany, Chanute; Gamble Motor Com- 
| pany, Emporia; Central Motor 
Company, Herington; Scharder Auto 
Company, Clay Center; Morton Mo- 
tor Company, Winfield. 
KENTUCKY 
Studebaker—Cass L. 
Dixon, 


Walker, 


MASSACHUSETTS 
Studebaker—Holyoke Auto 
Holyoke. 


Sales, 


MICHIGAN 
Studebaker — De Grand 
Company, Escanaba; C. H. 
Motor Sales, Grand Rapids; 
way City Garage, St. Ignace. 
Graham-Paige — Ambrose 
Sales, Detroit. 
MINNESOTA 
Hudson—Christensen Motor Com- 
pany, Montevideo. 


Motor 
Acton 


Motor 


Studebaker—Jack C. Wolke Gar- | 


age, Owatonna; E. F. Franklin, Blue 
Earth; Watson Motor Company, 
| Ironton; D. V. Hopperton, Grand 
| Rapids; Jack Fischer, Princeton. 
MISSOURI 
| Studebaker—Davis Brothers, Har- 
risonville; Gillum Motor Company, 
| Sedalia. 
MISSISSIPPI 
| Studebaker—Mrs. M. E. Harreld, 
Canton. 
MONTANA 


_Studeba ker—Park Ga rage, Live 


Gate- | 


ingston; W, J. Knapp, Big Timber; | 


J. A. Stainsby, Great Falls; Tractor | 
— Machinery Company, Miles City; | 


sen & Johnson Motor Company, 
oy 


dell Rubber Company, Bozeman. 
NEBRASKA 


Studebaker—Herbert E. Lawber. | 


| Geneva. 

Graham-Paige—W. L, Moore, Cen- 
| tral City. 

NEVADA 

Studebaker—George E. Miller, 
Carson City; Anderson Brothers, 
| Gardnerville; Nevada Garage, Yer- 
| jngton; Tonopah Garage, Tonopah. 
NEW YORK 


| Hudson—Oscar Lozaw, Vernon. 


Studebaker — William A. Kelver, | 


| East Aurora; Gordon J, Walter, 
| Lancaster: Anthony E, Ryan, Syra- 


cuse; E, W. Harrison, Highland Falls. | 
Graham-Paige—Paige Sales and | 


Service Corporation, Rochester. 
NORTH CAROLINA 
Hudson—Swanson Motor 
pany, Mount Airy. 
| Studebaker—G. 
Sanford. 
NORTH DAKOTA 


Com- 


B. Kimrey & Son, 


R. S. Saunders, 
Arnegard; H. M. 


| ton; 

| Drovdal Brothers, 

Skarphol, Souris. 
OHIO 

Hudson—Worl W. =Thompson, 
| Caldwell; Glenn Whitten, Williams- 
| port. 

Studebaker—Taylor A. Faulder, 
Sidney; A. M. Gregg, 
|; Sponseller Auto Sales 
| Canfield. 


Company, 


IOWA 
Auburn—James L. Furlong, 
| rengo. 
Willys-Overland—Hardman Super 
Service, Green. 








C. N. Nelson, McCabe; Kavon | 
Garage Company, Plentywood; Lob- | 


| very material gain 


|new cars 


| April, 

| month's 
| feat of waging ahead to first place, 
with 149 new Chevrolet passenger | 
| cars and trucks sold, as against 140) 


| Studebaker—Astrup & Co., Willis- 


Valley City; | 
; Sales 


| Chevrolet Company. 
}the month were about the s 


Waverly; | 


| only 
Ma- | 
|in one month in a city of 80,000 in- 


Nebraska April Car Sales 
Show Gain Over March 


INCOLN, 
sales 


Neb., June 10.—New car 
in Nebraska showed a 
in April over 
March and were only 10 per cent. 


|off from April a year ago, judging 
| from 


the figures for Lancaster 
Last month there were 448 
and trucks sold 
as compared with 500 in 
1930. A feature of last 
record was Chevrolet's 


county. 


county, 


Ford vehicles. 


April saw’ a gain of from 10 to} 
for new car sales for | 


40 per cent. 
every dealer in Lincoln territory 
over any previous month this year, 
and the dealers predict almost 
unanimously that new car sales for 
the remainder of the year will finish 
within 15 per cent. of the 1930 
record. 

“April was by 
so far this year,” 
manager 


far the best month 

said B. Merner, 
of the DuTeau 
“Our sales for 


for April a year ago, and judging 
from the way our service depart- 
ment and used car businesses held 


up last month and are starting out | 


in the month of May, the DuTeau 
; Company will close the present year 
| with a very satisfactory record. Of 
‘the 133 new cars we sold in April, 
eleven were commercial jobs, 
and the record of 122 new car sales 


habitants is one to be proud of, 
even during a boom year. 


REGISTRATION STATISTICS, APRIL, 1931 


Service, Springfield, Ml., 


and New Jersey, which are furnished by the New Jersey Motor List Co., 


_ Car Division, Trenton, N. 


J. 


county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies 


Kansas and Louisiana 
will be found on Pages 10 and 11 
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“One phase of our business which 
really surprised us last month was 
service and repair work. Our serv- 
ice garage took in more than 25 per 
cent. over its quota for April and 
is holding to the same high level 
for the first week in May. In fact, 
our service business for the past 
forty days has been about 15 per 
cent. better than for the same 
| period in 1930.” 

James Schneider, credit manager 
of Rogers Motor Company, Ford 
dealer, said: “Last month was easily 
the best month so far in 1931, but 
the upward trend was entirely sea- 
sonal and not quite up to the same 
month a year ago. Our service de- 
partment did exceptionally well in 
April, however, being ahead of last 
year.” 

Ralph Hitchcock, Western sales 
manager for Auburn and Cord, who 
was in Nebraska early in May con- 
ferring with J. H. Hansen of the 
J. H. Hansen Motor Company, Au- 
burn and Cord distributor for 
Nebraska and Western Iowa and 
having stores at both Lincoln and 
Omaha, declared that he was great- 
ly pleased with the Nebraska repre- 
sentation so far this year. “Forty- 
one cars have been shipped to 
Omaha and Lincoln since Mr. Han- 
sen took over our distributorship 
early this spring,” he said. April 
new car sales for the Hansen com- 
pany were well ahead of March and 
entirely up to the company’s best 
expectations. 

“New Buick sales were exception- 
ally good during the first two weeks 








8,549 | 


in April,” according to H. S. Gallo- 
way, sales manager of the Lincoln 
Buick Company, “but a slump during 
the latter part of the month kept 
us from equaling or Surpassing our 
record for April, 1930. We had a 
fair month, however, and business 
has started out rather briskly in 
May. I look for a good May, June 
and July. Our collections have been 
very good all spring, better, in fact, 
than for 1930.” 

“April sales were seasonal] and 
about the same as for the month 
a year ago,” said Guy Johnson of 
Johnson & Strom, Dodge and Ply- 
month distributor. “The new car 
sales in this territory would have 
been even better last month had it 
not been for drops in the corn 
market which occurred during the 
latter part of the month. We find 
that any reduction in farm produce 
market prices is reflected immedi- 
ately in our new car sales.” 

Last month started off exception- 
ally well on new car sales for the 
Roehl-Nash Company, according to 
P. C. Tudor, credit manager, but 
Sales began to slacken about the 
middle of the month and were ir- 
regular from that time on. The 
month finished about 25 per cent. 
ahead of March, but was about 15 
per cent. Off from April, 1930. 


BEARDSLEY ADDRESSES 
WILLYS-OVERLAND GROUP 


Atlanta, June 10.—Willys-Over- 
land distributors and their whole- 
sale representatives from Macon, 
Savannah, Charlotte, Chattanooga, 
Knoxville, Birmingham, Jackson- 
ville, Miami, New Orleans and Jack- 
son, Miss., were in Atlanta Monday 
for their annual midyear sales ses- 
sion. The kusiness session was held 
at the Henry Grady Hotel. N. A. 
Beardsley, general sales manager of 
| the Eastern division, was in charge. 

Mr. Beardsley discussed the sales 
campaign of the first six months of 
the year and Outlined the aggres- 
sive plans developed for the Jast 
half. 


GUNITE CORP. APPOINTS 
WILLIAMS & CUNNYNGHAM 


Rockford, lL, June 10.—The Gun- 
ite Corporation, manufacturer of 
| Gunite cast brake drums and gen- 
eral castings, has appointed Will- 
iams & Cunnyngham, Chicago ad- 
vertising agency, to direct. its ad- 
vertising account, it was announced 
by the executive committee of the 
company today. This committee ° 
includes D. P. Forbes, president; J. 
A. Forbes, secretary-treasurer; E. J, 
Mohr, sales manager, manufac- 
turers’ division, and L. R. McCul- 
lough, sales manager, replacement 
division. Magazines, trade journals 
and direct mail wil] be used. 
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Production -- Engineering ~ Factory - 


Riess Introduces Four N ew, NEW LEMPCO BRAKE 


DOERR MANUFACTURES) 


Brake Service Tools 


Model LD 
(Lower left) 


‘Tru-are brake-lining dresser. (Lower left) 
(Upper right) Riess bench anvil. 
Riess brake-lining cutter 


(Upper left) 
Brake-lining dresser. 


Four new items of brake-service 
equipment have been introduced by 
the Riess Manufacturing Company, 

O.—the Tru-are lining | 

LD brake-lining dresser, | 
anvil and a brake-lining | 


Dayton, 
dresser, 
bench 
cutter. 
The new Riess Tru-are brake-lin- 
ing dresser, it is claimed, is quickly 


and easily adjusted to any drum 
radius, and will grind brake lining | Ala, ”: 30 


States 


Cadillac 


DRUM LATHE 


LEMPCO brake drum truing lathe 


| A new brake drum lathe has been 
Lempco Products, | 
Bedford, O., which eliminates | 
the tail stock and supports and fea- | 


|} announced by 
Inc., 


and conserva- 
A large assort- 


tures compactness 
tion of floor space. 


ment of arbors, cones, spacers, etc., | 


permits its adaptability to passenger 
| car and truck work. Its design per- 
mits the resurfacing of brake drums 
assembled to heavy 
Flywheels can also be conveniently 
| Handled on this machine. The 
| lathe is driven by a three speed cone 
pulley operated by a % h. p. Peer- 


| 
| 
| less motor. 


truck wheels. | 


ANTI-SYPHON 


An anti-syphon device, designed | 
| to prevent the theft of gasoline from 
the fuel tank, 
by C. J. Doerr, 


NEW HEAT-0-METER 


is now manufactured | 
Brass, Bronze and | 


Aluminum Company, Kokomo, Ind. | 
The device of aluminum alloy is in- | 


stalled by removing the filler cap, 
inserting 


after compressing them 


the spring mounted lugs | 
when in| 


place in the neck of the tank filler | 


so that the lugs on the container 


line up with the lugs on the spring. | 


A little pressure forces 
|syphon below the crimp of 
It is then drawn down 
The device, after 


| filler neck. 
ao set screws 


the anti- | 
the | 


installation, can ‘only be removed by | 


means of a special tool, it is claimed. 


LIBERTY MARKETS NEW 
PISTON SKIRT EXPANDER 


| 
| 
} 


A piston expander, designed to 
tons, has been placed on the market | 
by the Liberty Engineering Corpor- 
|} ation, Mount Vernon, N. Y. It con- 
| sists of a split ring of special de- 
| sign which is placed inside the pis- 
ton, with the split in the expander 
opposite the split in the piston skirt. 


NEW OFFICE QUARTERS 


Norwalk, Conn., June 10.—New of- 
fice quarters have been added to the | 
‘showrooms of the Norwalk Sales & | 

Service Company, 542 West Ave., 
!Auburn-Cord dealership. 


stop piston noise in split type pis- | 


THE Heat-O-Meter, installed on 
Model A Ford 


The Heat-O-Meter .nade by the 
| Lincoin M&nufacturing Company, 
' Connersville, Ind., is a temperature 
jindicating device designed for in- 
| Stallation on which such accessories 
|are not furnished as original car 
| equipment. It is finished in chrome 


| plate and has a heavy bevel glass 
front and back. It incorporates a 
locking cap. The price is $3.50, with 
three gold-plated initials, 25 cents 
extra. 


CUMULATIVE NEW PASSENGER CAR 


This table is repeated for comparative purposes only; 


Chevrolet 
Chrysler 
De Soto 
De Vaux 


936 | 
191] 


Franklin 


1357} 
~ 302| 


to an accuracy of within .001. It is | Ariz., "30 
equipped with a heavy wire brush 
for removing rust or rough surfaces | 
on brake shoes, and is available 
with either 110 or 220 volt, 60-cycle 
repulsion induction-type motor. 

The model LD brake-lining dresser 
is designed for use on the bench. 
Its purpose is to remove high or 
rough spots from brake lining after 
it has been riveted either to in- 
ternal or external shoes. It is ad- 
,etable One end of the spindle 
iS equipped with a scratch wheel 
for removing rust or dirt from the 
shoes and for use on tire work. Price 
$37.50 

The bench anvil was designed to 
take the place of the ordinary shop 
vise, which distorts the brake band 
and prevents accurate workmanship 
It is provided with both convex and 
concave Surfaces to handle both in- 
ternal and external bands and 
shoes 

Two 
removal olf 


provided to permit 
lugs from 


slots are 
steel rivets or 


brake 


recess 


bands or 


shoes, 


and 


a special 


is placed on the end to per- 


mit insertion ¢ 
hand riveting 


of an anvil 
Price, $3 


tool for 


The brake lining cutter will cut 
either woven or molded lining up to 
six inches in width. Price, $15. 


G. T. WIGMORE RESIGNS 
Bridgeport, Conn., June 10 
George T. Wigmore has resigned as 
» Secretary, treasurer and director of 
the Bridgeport Brass Company after 


Ark. ’3 
Cal.,’ 
Col, 3 
Conn., "30 
—- 
Fla., "3 
Ga ie 30 
Idaho, ‘30 
Hl., ’S 
Ind., ’30 
Iowa, "50 
Kan., 50 
Ky., 30 
La., °30 
Maine, ’ 30 
Md., ’30 
Mass., ’30 
Mich., 
Minn., 
Miss., ’3 
Mo., "30 
Moont., "30 
Neb., °30 
Nevada,’ 
N. 3 
a ia 

| N. ML,” 
7 3." 
N.C.'3 
N. D., °3 
Ohio, ’30 


three 
conce 


years 


rn. Pr 


connection 
essure of othe 


with the 


r business 


Ore., 


Penn., 


1930 | 


S‘nd ill health 


were 


given as his 


reasons 


Felwyn 


Bywater of New 


York 


has 


been 


elected t« 


9 succeed 


him as director 


AWARDS OIL CONTRACT 
Lincoln, Neb., June 10.—About 
$117,000 will be paid by the state of 
Nebraska for lubricating oil in state 


motor next 
twelve contract 


“@warded 


equipment during the 


months 


under a 


to the United States Oil 


Company of Omaha for supplying 
77,796 barrels, averaging fifty gal- 
lons to the barrel. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


R. Isle., °30 | 
S. C., °30 


30 | 


S.D.,’30 | 


| Tenn., 30 | 


Texas, '30 | bi 
Utah,’"30 | 
Sa 


Va.,’30 | 


Wash,,’30 | 


W. Va., cd 


Wis., "30 


| Wy., 30 oe 


| D. of C.,’30 
Totals, ’30 | 


1733 


B77 
~ 36 


~ 109 
~~ 100) 


43| 


881\_ 


~ 241 
242 
280 

81 
67 


155 


200 
937 
657 
~ 300 
93 
274 
34 
154 


~ 1262 


a 50) ad 
a 7 


128 
498 
~ 45 
~ 86 


~ 138] 
~ 253) _ 


84/ 


~ 357 


24 


. 2 


14093 


~ 59 

8) 
~ 14) 
6 


“102 
22| 
16 
10 

7 
3 
13 
9 

~ 84 
84 
13 


uM 


23} 


713 | 
3549 | 
1026 | 
1068 | 
219| 
738 | 
784 | 
452 | 
4601 | 
1854 | 
3578 | 
2773 | 


1545 | 


846 | 
574 | 
1453 | 
2908 | 
4341 | 
3886 | 
1097 | 
3282 | 


284 


65 


72 


~ 2 


~ 135) 
44 
35 

4 


34, 
~ 149 


~ 9a 
~ 106 
“112 


122) 


4 
71 
23} 


‘44 
334) 


359 
92 
260 


240 
281 
223 
142 

29 

“207 


932 


667 


279 
15 


~ 


29 


| 360} = 32 


66 


—, 

— 
ll 
82 

li 
315 
oa 


— - 
82 


5 


~ 96 


1520 | 

64] 
452 | 
2179 | 
162 | 
6755 | 
882 | 
732 | 
5194 | 
834 | 
5135 | 


84 
11} 
63 
422 
8 
1184 
103 


43) 
549, — 


60 


888, 


" Sa 


1197; 
8115 
1405 
2058 


442; ~~” 
~ 1389) 


1420 


649, 
~ 9164, 


~ 3622 
4428 
3857 
2372 
1241 

894 


2016) 


6997| 
10523 
6429| 
1396 
4380) 


7 
11} 
102 

13 


— 


~ 455)” 


2096 
~ 417 


685 

4189 

189 

13082 

1640 

1019) 

~ 198) ~=—-76 9943 


~ 118 
~ 255 


12) 


8 4424] ~—88 


5 
~ aa 
~ @ 


1} = 


536 | 
587 | 
1591 | 
4007 | 
413 | 
289 | 


37| 


~ 41) 


86 
221| 


a 
43, 


9; 


me 


17 
80 


~ 41| 
15} } a 
eee —5— 


19 
31) 
79 
104 


15 
91) 


41|__ 


~ 6| 1440] 79) 


oa 


1104] ~ 


136, 


121] 


~ 119; +100 


—y 


~ 14 


a 
1297; 81221] 38133 
| *Not in production at that time. . | — 


1126, Oj it it 
~ 2402] 175) ee 


149 | 


470 


“16 


34] 


287 


~ 110) 


~ 28 +138 
257] 


1505 
~ 9905 


~ 479 
~~ $13} 
2412 
5586 


~ 10 
50 


223 
~ 


84! 
17 


~~ 110 
177) 


675; 


532) 


2232 
~ 2215 
~ 1642/ 


”—a.—~COS” 





3| : ~ 2 


__ 25] 28) «13; SS 


4773} . 9126] 2935) 


10 


9816 


61|_ 


266 


143225 


1062) 


18 
~~ 10 


20 


1020) 


Hupmobile 
La Salle 


a 
ol 


(Si oi pss Qi Nw 


—a— 


nr 

- an 
= 
~ 


a. oy 
Noi ns Ww ¢ 
~~ © 
- Pl 


} | 
- 
_ lm wl & 


4q©6~COo 


4598] 4455, 3421 1568} 
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Equipment --- Development. 


Servicin Ford A tur [Gret from a piece ‘of steel stock 0 WwW Ci ti Bickf “dd 
dre] fro ‘ ce of sieel stock or 
2 FMACULES ke" Fom spice" See! steko: New Cincinnati-bickior 
a manufactured mandrel from a 


* ~~ ® * . 
The following article on servicing. The tool bit is held in a left hand lathe equipment producer. Upright Drilling Machines 


Ford armatures has been prepared offset tool holder and is fed from rhe mandrel, of course, takes the 


2 7 : . place of the shaft, as may be seen by 
by the South Bend Lathe Works, left to right. This is the handiest ar : 
' = Sree . d the accompanying drawing, and re- A new type of twenty-one-inch | quired depth Safety trips auto- 


South Bend, Ind. method that can be followed and is sults in the armature being cen- 
In the stream of work which flows yseq because the tapered end of the tered in the lathe in exactly the 
@aily into the general service sta- shaft is too short to attach a lathe Same manner as it is when mount- /6 
dog to, for driving the work. ed on its own armature shaft while nounced by the Cincinnati Bickford Ihe driving motor ‘(3 or 5 hp) 


and twenty-four-inch upright drill- | matically disengage the feed at the 
machines has just been an- top and bottom limits of travel 


An entirely different problem is !" actual service. Tool Company, Oakley, Cincinnati. is direct connected, and 
encountered in servicing the com- In the operation of turning, the © ‘hese machines, to be known as coupled. 
mutator of the Ford 1928 Model “A” Cutting tool will feed from right super service uprights, are built in On the round column machine an 
generator armature, known as the ‘0 left—just the opposite from the ° ad Dei ae 
power house type armature. direction __ employed in machining either round or box column con- the talie arm. ds @ell as the tabi 
This unit is so constructed that ‘he 1930 “C” type generator arma- struction, and may be equipped ji; clamped from the front. 
the shaft is not removed from the ‘re. either for general purpose or single — phe driving clutches are built on 
car with the armature. In order to purpose work. the unit principle of design and are 


Fig. 1. Ford 1928 Armature Mount- machine the commutator, it is UNITED BOSCH NAMES nal re go ge es mounted on large ball bearings. au- 
spindie S 2Ee aS Oo « e \ oueg . , 
: ; ¥ tomatically flooded with oi] Phe 


=i psinbeiseeagaaemienaies | DEALERS, WHOLESALERS selective sliding gears and con- eae once ann ene stant 
tion, Model “A” Ford generators are | .. trolled by a single lever. Ball and og” 2 Ope ae a) ee 
now finding their way. Not because “+ Semi | New York, June 10.—-The United ro wearing Coe eoner - res These machines are available as 
Ford generators aren't good. but be- |, American Bosch Corporation an- Satie tail um a is am” single units or combined into gene 
cause any automobile or truck, after nounces the following appoint- ““‘Dnirect reading plates indicate the @Tills of either the high base or low 
15,000 to 20,000 miles of running, is : yl ments: . speeds and also indicate nine rates %#S¢ type. 
in need of generator armature serv- 3 * . a _ - = eee: Magneto — yf feed, which are controlled by a 
jie: particularly should the com: |i ys df “ane ang Service Company, Kilgore, 1 »X- | ingle convenient lever. The feed IDEAL INTRODUCES 
mutator be trued and the mica un- || ~ 7 ane ‘ ’ ' e ete ‘aeakin aoe a ae hanges are obtained through selec- ; 
dercut. : F aa ; my. mes Harry Holton Foosi k Fall we OSES) ong os Mille rag aye THREE ITEMS FOR 
Because of their construction, it is | ; : ? rit NY: eiaimanie Auto Elect a Com. Proached integral keys. No belts o1 vs 
the mounting of the armatures for | i re “J, eae feat iain Sine oa tama, ative key feed mechanism are in- 
servicing in the lathe that present — ‘ ° Yy : Gle ? Rides ea a rest "ein: ‘orporated in these machines. ELECTRICAL SERVICE 
a problem. How the 1930 Model ; S| Pas N.Y. SC MONORS, MEDS The sliding head is counterbal. 
“AY Ford generator of the “C” type Fig. 2. Ford Generator Armature ‘Bletriuters: Stiefvater. B. & I anced and tully enclosed. The drop 
will look when mounted is shown in with End Cap Attached, Mount- Electric ee “aon 1 ra tt, Worm type of feed engagement has 
the accompanying Fig. 2. ed st. t been replaced by a constant mesh , electrical service, an external type 
pe pcre " ones win . 1 Electric Company, Polk Street, “OP™, dipping in oil The feed is | growler for armatures testing, an 
out removing the ball bearing and necessary to make up a special ta- ial Tex ; engaged by either of the two pilot 
end cap, by placing the lathe dog pered mandrel with a nut to hold a levers which control the advance 
on the shaft at the commutator end, the armature against the tapered CLASSIFIED ADVERTISEMENTS 2nd return of the spindle 
and Supporting the other end on the _ section. IN THE AUTOMOTIVE DAILY An adjustable feed trip may be 
tailstock center. While it is a comparatively sim- NEWS BRING RESULTS set to disengage the fecd at the re- 


REGISTRATION STATISTICS, APRIL, 1930 


April, 1931, figures will be found on Pages 8 and 9 


improvement has been made. in that 





; Three new items des:ened for 
; : ao Corporation, 320 Lafavette 
in Lathe for Truing St., Utica, N. Y.: Beard & Stone 


Totals 


Oldsmobile 
Studebaker 
neous 


Packard 
Plymouth 
Whippet 
Miscella- 


Oakland 
Peerless 
Pontiac 
Willys- 


Ala, ’30 2.878 


Ark., °30 INTERNAL type growler 
Cal., "30 
Col., °30 
Conn., °30 
Dela., 30 
Fia., °30 
Ga., 1930 


2,310 

18.939 | inside type growler and a wir€- 
threading battery terminal lug have 
been added to the line of the Ideal 

Commutator Dresset Company, 
987 Sveamore, Il 

2915 The external type growler is made 


3,742 


6,249 


$1zZ in five sizes to accommodate armue- 
i ; tures trom “, to 30 inches in diame- 
ao 487 ter. It is hinged at the buse to 
—_— 3 2,415 permit adjustment to vanous sized 
Ind., °30 | 9: j 35 ‘ 18 * s 475 armatures 

| 35 7 ; 24] The internal type BYOW ler can be 
7 3 used on stators from 5‘. to 60 inches 
a 3 on z 3. 9.214 diameter It is hinged at the top 

| 


7 
Ariz,’30 | #£=°2 #«&3215 2 ek —e 1 = 753 
| ] 2: 
| 
| 
| 
! 
| 
| 
| 
| 


Towa, °30 


Ky., °36 
La., °30 
Maine, *: 


5.288 for adjustmen 
2.804 The growlers operate on 110 v 


60 cvele a. c. current. Other voltages 
0 2,843 : 
N and frequencies are avaliable on 
Md., °30 


Mass., 5 
> 


| 1.076 | special order 
o| 1 2 17.00 The terminal lug which is swtabs 
Mich., °39 | ie 5: 302 ‘ 3 . 99.954 101 tranded, sohd or flexible wi 
Minn.,°30 | 14.50] 
Miss. “30 | d : 3s 5 7 ‘ 1 3.003 
Mo., °30 ‘ ; 7 10,784 
Mont.,'50 | 
Neb., °30 
Nevada, ‘30 282 
N. H., "30 1971 


| 
1,302 
| 
4 
' 
! 
2 | iS, 216 ( ; 33 24, 11.784 
! 
| 
| 
| 


4,990 


N. M., °30 466 
N. Y., °30 38.251 
N.C.,'30 | 3,370 
N. D., °30 2,446 
Ohio, *30 { 24,180 
Ore., 1930 | ‘ dé ‘ ) 2 ‘ 3,902 
Penn.,, "30 | j 338 : 22 : | 27 : 5§ 26,398 
R. Isle., °30 | 3 5% 38 36 25 2.17: 
S.C.,’30 | ~ | 2 5 6 1,677 
S. D., °30 2050 threads itself to the wire as it is ine 
7 - yam Stalled. It requires no sojider li is 
10 5,166 | 

taper threaded on the inside and 
available in overlapping sizes which 
4 1,626 permits the use of one Jug for 
13 1.531 various wire sizes 


EXTERNAL type growler 


| 

Tenn., °30 | 

Texas, '30 | : 33 2! 5: 37 12. 12,690 
Utah, ’30 | 7 

Vt., °30 | 
Va., 30 | 

Wash., '30 | 
W. Va., °30 | $ 38 
Wis., "30 | ; 26 2 : 94 | 37 26 «9,571 = 
Wy.,'30 | om Hs J : = 4) cia —, = Michael F. O'Donnell, Thomas J. 
D. of C.,"30| : : . id 3% é! _ sf 1 88 O'Donnel] and Katherine A. O'Don- 
Totals, ’30 | 1623} 6219 q 6 ___ 10821 | _ 1420) _ 6410) 75) __ 396 2646 | _ 4847 1826 564; 350.349 ne}], all of Palmyra, are the direc- 


21 4.856 : 
36 | se 38 5 159 NEW SERVICE STATION 
76 | ‘ 21) ‘ 4210 Palmyra, N. J., June 10.—ODon- 
= ; nell & Son, Inc has been formed 


operate a service station here. 


7 a vors. 


ie 





ARO EQUIPMENT 
RE-ELECTS OFFICERS; 
SALES GAINS SHOWN 


(Continued from Page 1) 


erations a personnel on a par with| 
that normally maintained by the | 
Service Station Equipment Company | 
during the time the present ARO} 
plant was devoted to the midsinilings | 
ture of Eco Automatic Air Stations, 
compressors and other service sta- | 
tion equipment. * 


SALES CONTEST WINNER 


Newark, N. J., June 10,—The | 
Brooks & Kingsbury May sales con- 
test was won by Al Sharpe with a/| 
record score, and Sam Oplinger fin- 
ished a close second. Max Gordon, | 
a newcomer, finished third, accord- 
ing to Charles H. Kingsbury, who} 
awarding the prizes at a_ special | 
sales meeting. | 


H, E. COUNTS APPOINTED 


Portland, Ore., June 10.—H. E.| 
Counts has been appointed president | 
of the Fletcher Tire Company, Fire- 
stone branch in Portland. He suc- 
ceeds J. A. Redmond, who recently 
resigned to take up activities in Cal- 
ifornia. Counts comes direct from 
the Firestone factory at Los Angeles. | 


CLASSIFIED ADVERTISEMENTS | 
IN THE AUTOMOTIVE DAILY | 
NEWS BRING RESULTS 


CURRENT 


AUBURN—8-98 
Standard Models,not including free wheeling 
2-dr. Brougham..945 Con. Cabriolet. .1.045 
4-dr. Full Sedan.995 Con. Phae. Sed. .1,143 
B Man's Coupe 995 

AUBURN—8-98 A. 127 W. B. 
Custom Models, including free whecling 
5 4-dr. Sedan...1,195,Cabriolet (R.S).1,245 
B. Man's Coupe.1,199'5 Con. Pha. Sed.1,345 
§ 2-dr. Brough.1,145 

AUSTIN—4 cyl. 75 W. B. 
Coupe. .330 De Luxe Ceupe 
Coupe .395 2 Cabriolet 

.2 308 


114 W. B. 
5 Phaeton 

Spt Coupe.... 

4-dr Sedan.... 

Conv. Coupe . 

BUICK—8-60. 118 W. B. 
Coupe...1,285 5 Phaeton 
Coupe...1,325'Spt Roadster.... 

5 4-dr. Sedan... 
BUICK—8-80. 124 W. B. 

; .-1,535'5 4-dr. Sedan... 
BUICK—8-90. 132 W. B. 
Roadster.1,610 5 4-dr. Sedan.... 
7 Touring .....1,620 4 Cony. Coupe 
2 Spt. Coupe...1,720 7 4-dr. Sedan... 
5 Coupe 1,765'7 Lim. Sedan 
Cc ADILL ac—\ -8. Fisher Custom. 

pe “ 695 2 Con. Coupe. 
oupe 2.7 95 7 Sedan ° 
dan 2.795 5 A. W. Phaeton.3,7 
own Sedan..2,845'7 Imp. Sedan 
oadster 2,.815,7 Touring (Fleet- 
laeton 2.945 wood! 

CADILLAC my! -12. 


Business 525 
Standard 950 


Runabout 
B 
2 Bus. Coupe 


§ 2-dr Sedan 
4 Spt. Roadster 


4+Ccupe 
4 Spt. 


woes 


Why 


.3.895 7 Touring ... 
3.945'7 Imperial Sed: 
3,945 (143 W. B.).. 
Phaeton 4,045,A. W. Phaeton. 
Con. Coupe . 4,045 
CADILLAC—V-16. 148 W. B. 
Fleetwood Custom, 
. -5.350)/2 Coupe .........6,850 
5,750 2 Con. Coupe ...6,900 
5,800/5 Club Sedan 6,950 
. 6,950 
5 Sedan Cabrio..7,125 
7,225 
... «7,300 
--. -6,225'5 Imp. Cabriolet.7,350 
..6,300\7 Imp. Sedan....7.525 
-6.350 Town Cabriolet 
6,500 (Opera seats) .8,750 
.6,525,Town Cabriolet 
(quarter win- 
dows) ... . .8,750 
Town Cabriolet 
(leather 


QagA 223200 


5 Town Sedan. 


2 Roadster 
A. W. Phi ,eton. 
2 Coupe eeee 
> Coupe 
5 Club Se dan. 
> Sedan 
5 Sedan 
7 Sedan 
5 Imperial 
? Imp Cabrio. 
5 Phaeton 
7 Imp. Sedan. 
Town Cabriolet 
(opera seats) 
Town Cabriolet, 
(qirter win.) 
Town Cabriolet, } quarters) .. .8.750 
(full leather).6,525'Lim. Brougham.8,750 
Lim. Brough'm.6,525|Town Brougham.9,200 
Town Brougham.9,700 
CHEVROLET—6-Cyl. 109 : 
2 Roadster . .475 2-4 Sport Coupe 
2-4 Sp. Roadster.495, (5 windows)... 
) Phaeton . .510/5 Coupe . 
2 Coupe (3 win.)..535)5 Sedan 
2 Coupe (5 win.)..545/5 Special 
3 Coach 545 Con 
Lan 
6-cyl. 
'5 Sedan 
865 5 Phaet 
}2-4 Con 
885 (RS) 


Cabrio 


Sedan 
Cabriolet 
Phaeton 
CHRYSLER—"6.” "1757s O. A. 
2 Business Coupe 
(5 wire wheels) 
2-4 Coupe (RS) (5 
wire wheels). 
2-4 Coupe (RS) (4 
wood wheels) 885 
CHRYSLER—8-cyl. "186% O. 
-4 Roadster 1,595.5 Royal Sedan 
-4 Royal Coupe | (Special) 1,5¢5 
(Standard) -1,495 2-4 Sport Roadster 
5 Royal Sedan ' (6 wire wheels) 1,595 
(Standard) 1,525'2-4 Con. Coupe. . 
-4 Royal Coupe 15 Phaeton 1,970 
(Special) .1,535 
CHRYSLER—% cyl. *1R7T 8, 
De Luxe Models 
oupe (R.S.)..15254Con. Coupe 
Roadster (RS) 15435) (RR. G.).ccooce 
4-dr. Sedan 1565.5 Phaeton 
CHRYSLER—Imperial. 8-cyi. 211 O. 
5 Sedan .......2,745'7 Sedan Lim... 
5 Sedan (CI1.C).2,845'2-4 Cus. Coupe.. 
7Sedan .. 0+ 2,945 
CORD—8-cyl. 1371 W. B. 
«eee 2,395|/Cabriolet nos seen 
.2.395|Phaeton Sedan..2,595 
SOTO—Six. *169/% O. A. 
Sedan 695|2-4 Roadster .....795 
Stand. Coupe ..740\2-4 Con. Coupe .. 
Coupe (RS) .775| (R.S.) 
-Dr. Sedan 775 Town Sedan 


on 
Coupe 


9 
> 


eh 
2 Cx 
+f 1535 
5 1970 
A. 

3,145 
3,150 


Sedan .. 
Brougham 
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Holds Machine Tool Shows 


Monarch 


With the next National Machine | salesrooms and plants throughout |Syracuse, Boston and Detroit 


Tool Buildexs Exhibition not sched- 


|}uled until 1932, the Monarch Ma- | 
| chine Tool Company of Sidney, O., 


is bringing its product to prospec- | 
tive customers through a series of 
demonstrations being conducted at 


DE SOTO—8-cyl. *177 0. A. 
2 Business Coupe 965 5 Touring 1,03 
2-4 Road. (RS)..995'5 De L. Sedan...1,0 
5 Stand. Sedan 995 2-4 Con. Coupe 
2-4De L Coupe i 

Ge? «se 5 


35 
65 


VAUX—6 cyl. 113 W, B. 


595\Standard Sedan 
(4 wood wheels, 


DE 
Phacton 
Standard Coupe ' 

(4 wood wheels ' spare rim) . 
spare rim).....625 Special Sedan 
Business Couy re (5 wire whecls, 
(5 wire whee Spare mounted 
one in right Me BOOP). co cseee 
fender well)....645'Custom Coupe... 

Sport Coupe 675 Custom Sedan 


DODGE—Six. "176% 0. A. 


Business Coupe 735.5 4-dr. Sedan 
2-4 Stan. Coupe 4-dr. Phaeton 
55 


695 


705 
795 
-795 


5 
LS 5 ae 755.2-4 Con. Coupe 
2-4 Roadstr (RS) 755’ R. S.)... 
DODGE—Six. 11414 
Business Coupe 12 Business Coupe _ 
(5 wire wheels) 815 (6 wire wheels) 850 
2-4 Coupe (R.S.) }2-4 Coupe (R.S.) 
(5 wire wheels) 835 (6 wire wheels) 870 
5 


1,045 
Coupe 


9 


i 


9 


112 W. B 


B. 
710 


. 165 


112 W. B. 
L. Sedan 
wood 


eyl. 
De 
(6 dem 
wheels 
De L Sedan 
(6 dem. wire 
wheels) ... 
113 W. B. 
Town Sedan 
Touring Sedan 
Sedan 
C338 @. Bdeees 


3 
- 895 


4-cyl. 103142 
Victoria.... 
De L. Phaeton 
Standard Sedan 
(3 windows).. 
'4 Cabriolet .. 
,o-4-dr. De Luxe 
Sedan (2 win.) 630 
"5 Town Sedan... 640 
FRANKLIN—Transcontinent. 6-cyl. 132 WB. 
5 Sedan. 2,295)| Vic pemanem 2,395 
Coupe ae 2 .345 Pursuit . oo + + 3,498 
Con. Coupe.....2,395 Town Sedan.....2.425 
FRANKLIN—Transcontinent. 6-cyl. 
Roadster (6 wire 2 eee 
wheels) : 2,345 Sport Salon 
5 Special Sedan.2.425 Spec. Limousine 
PSSNEAAS ie Luxe. 6-cyl, 132 W. B. 
Coupe ...ee- -2645Speedster (5 wire 
5 Sedan........2 .695, wheels) 2,845 
5 Pirate Tour. ..2,695 7 Sedan, coe + 2,099 
7 Pirate Phaet.2, 7 Limousine.....2.995 
Club Sedan..... 5 Town Berline (6 
Con, Coupe. 2 wire wheels). )3,195 
Town Sedan. 5'Con. Specdster. .3,495 
Vic. Brougham.2 2,795) 
GRAHAM—Prosperity. 6 cyl. 
Coupe . 785'Sedan .... 
Town Sedan 795Coupe (R.S.) 
GRAHAM—Standard. 6 cyl. 115 
Coupe .945\Coupe (R.S.) 
Roadster 945 Sedan 


Ww. B. 
5RO 
O80 


ise 


590 
595 


Sedan (5 wire 5 Sedan (6 wire 
wheels) ‘ 845 wheels) ...... 
DODGE—Eight. 118 W. B. 
-4 Roadstr (RS) 9955 Sedan.. 
-4 Stan. Coupe 2-4 Con, 
(R.S.) .-1,025' (R.S) 
DODGE—Eight, 118 W. B. 
-4 Coupe (R.S.) 15 Sedan (6 wire 
5 wire wheels)1,095 wheels) Son 
5 Sedan (5 wire ! 
wheels) 5! 
DURANT—619 6-cyl. 
5 4-dr. Sedan 695 
DURANT—610 4-cyl. 112 W. 
Business Coupe {Coupe (R. 8.) 
(wood wheels) ..735 (wire wheels).. 
Business Coupe }Sedan (wood 
(wire wheels).. .750 (wheels) 
Coupe (R. 8.) }Sedan (wire 
(wood wheels)..755' wheels) 
DURANT—612 6 cyl. 112 W. B. 
Business Coupe {Sedan (wood 
(wood wheels) .760 wheels) 
Business Coupe }Sedan (5 wire 
(wire wheels) .775 wheels 
Coupe (R. 8.) )Sedan 6 wire 
(wood wheels) .780 wheels) 
Coupe (R. 8S.) | 
(wire wheels). .795;| 
DURANT—614 6 
De L. Coupe 
6 dem. wood 
wheels) sae oa 
De L. Coupe 
(6 dem. wire 
wheels . 965 
ESSEX—6-cyl. 
COURS éccncccn See 
Coach... eee 505'5 
Coupe (R.S.) 645\7 
5 Stand. Sedan. ..695' 
Sport Roadster 
FORD—Model 
Roadster 
Phaeton ,. o° 
De L. Roadst 
Tudor Sedan. 
Coupe can 
Sport Coupe 
De L. Coupe.. 


113 W. B. 
coos. -825 

w. B. 
. 985 


(R.S.). 995 


880 2 


| the East and Middle West. 
Opening these exhibitions, which 
have attracted thousands of visitors 
|representing hundreds of concerns 
|in Cleveland, the Monarch company 
‘has already given demonstrations in 


m5 


GRAHAM—Special. 6 cyl. 
(R i ) 


Coupe 985 Coupe 
Roadster (R.S.)..935\Sedan 
Town Sedan ...1015 


GRAHAM—Special. 8 cyl 
Coupe .. .1185|Sport 
Coupe (R.S.) .--1225'Sedan 

Graham—Custom, 8 cyl. 


Sedan .1895;Limousine 
7 Sedan 5 


HUDSON—8-cyl. 


* 025 


120 W. B. 
Sedan 1235 
1285 

134 W. B. 
cceees 2145 


119 W. B. 
..875'5 Town Sedan... 
..-895|5 Stand. Sedan.. 

(RS) ..925\Sport Roadster... 


HUDSON—8-cyl. 126 W. B. 
Tour. Sedan. .1,145'5 DeL. Brougham.1,375 

5 Brougham ....1.1955 Club Sedan ..1,445 
Fam. Sedan. .1,195| 

a eee 6. 114 W. B. 
Sedan --995/Cabriolet (RS)). 

Jom, Coupe 995/5 Phaeton .. 
Coupe (R. S.)..995|Roadster (RS). 
HUPMOBILE—Century 8 118 W. B, 
Sedan .295/2 Cabriolet (RS) .1,350 
Coupe (RS)...1,295|5 Phaeton ......1,350 
Com. Coupe...1,295'2 Roadster (RS).1,375 
HUPMOBILE—Series C. 121 W. B. 
Sedan .-1,595/Victoria Coupe. .1,61 

2 Coupe (RS),..1,595/7 Spt. Phaeton. .1,68: 

2 Cabriolet (RS).1,595/5 Town Sedan...1,705 
4 Coupe oscoonsean 

HUPMOBILE—Series H. 

5 Sedan .......1,895/Victoria 
2 Coupe (RS)...1,895\7 Spt 

2 Cabriolet (RS).1,895'5 Town 

© COURO cecccecd win 

HUPMOBILE—Series U. 

T RO ecceaes 2,295|Sedan Limou... 
Victoria Coupe.2,295! 

All Hupmobile models include free wheeling 
LA SALLE—8-cyl. 134 W. B. 
Fisher Custom 
2 Coupe ........2,195)5 Town Sedan...2,345 
5 Sedan 00000 0d, 400i)? BEGAN ..cccocce 2,475 
2 Con. Coupe + +2,295)7 Imp. Sedan ...2,595 

5 Coupe ........2,295) 

LA SALLE—8-cyl. 134 W. B. 

Fleetwoud Custom 
-.-2,245/5 Sedanette 3,245 

q . Phaeton.3,245 


.945 
-995 
-995 


2 Coupe 
» Coach 
4 Coupe 


- 1,050 
-1,050 
-1,075 


1235 W. 
Coupe.. 

Phacton.. 

Sedan. .2 


137 W. B, 
-2,445 


2 Roadster 
7 Touring 
5 Sedan Cabrio.3,245, 


LINCOLN—8-cyl. 145 
Standard Models 
4 Sport |Town Sedan 
_ Phaeton ,, .4,400 (3 windows).. 
7 Sport Touring. 4,400|4 Sport 
5 Coupe 4,600} T.C.) 
5 Town }4 Con. 
(2 windows). .4,600|5 Sedan 
7 Sedan 
7 Limousine ,... 
LINCOLN—8 cyl. 145 W. B. 
Custom Models 
Con. Sedan 
(Dietrich)......6, 
JA. W. Cabriolet 
| N.C.(LeBaron). 
A. W. Brougham 
(Bruna) 
A. W. Cabriolet 
S.C. (LeBaron) .7,300 
A. W. Cabriolet 
(Brunn) 


Ww. B. 


- 4,609 
Phaeton 

- 4,600 
.4,700 
4,100 
. -4,900 < 
-5,100 


Cou pe.. 7 


2 Coupe 
(Judkins) 

4 Berline (2 win.) 
(Judkins) . -5,800 

Berline (3 win.) 
(Judkins).....5,800, 

Limousine 
(Willoughby)..6,100/ 

Con. Phaeton) } 
(Derham).....6,206/ 

Con. Coupe Panel Brougham 
(Dietrich). -6,400! (Willoughby) ...7,400 
Lincoln mode els include tree wheeling. 


MARMON—70. 112% W. B. 
2 Stand. Coupe...950/4 Vic. Ccupe .... 
5Sedan .........9952 Con. Coupe .. 
MARMON—388. 130-136 W. B. 
5 Sedan .... -1,895'2 Con. Coupe 
2 Stand. Coupe.. 2 2-a0e| 3s Sedan cei esa a 
5 Sedan oe eee 2,295 ;7 Limousine .... 
5 Club Sedan . 3348! 
MARMON—16- eyl. 
5 Sedan 4,775|2 Con. Coupe 
2 Coupe ........4,795)7 Sedan 
5 Cl. Cp. Sedan.4,845|5 Con. Sedan . 
5 Victoria ......4,845 7 Limousine 
NASH—6-60. 6-cyl. 111% W. 
Coupe ......+++.-795|4-dr. Sedan ... 
2-dr. Sedan +++ -795/ Touring 
Coupe (RS) .....825/ 
(Recent price changes in bold face) 


. 995 
-1,045 


145 W. B, 


+t eeeeee 


as 
well, while another is scheduled for 


Chicago in June. At the same time 
special showings have been main- 
tained at the Monarch plant in Sid- 


Engineering Corporation, Brooklyn, 
N., Y. 

The picture above shows a group 
of visitors at the Monarch Cleve- 
land exhibition at the showroom of 
Strong, Carlisle & Hammond Com- 
pany, where 152 visitors registered, 
representing fifty-five concerns, 
This group is watching the Mone 
arch-Keller form turning machine 
produce a rubber mould in forty- 
five minutes—a job that originally 
required four hours machining time, 

At Syracuse, the demonstration 
was held at the plant of the Doyle 
Machine and Tool Company; at 
Boston in the salesroom of Lynd- 
Farquhar Company, and at Detroit 
at Strong, Carlisle & Hammond 
Company. The Chicago exhibition 
will be held at the new Monarch 
branch at 547 West Washington 
Boulevard. 

Equipment used in these demon- 
strations includes a 13-inch Model 
“C” tool room lathe and a 20-inch 
by 8-feet Model “BB” Monarch- 
Keller form-turning machine. 

Exhibitions have been prefaced 
by Monarch dealers with a carefully 
prepared direct-mail campaign to 
selected prospects, urging them to 
attend the demonstration. At the 
same time trade papers advertising 
announced the various exhibitions, 
Not only were those interested in- 
vited to attend, but were urged to 
send a piece of work to be ma- 
|chined in their presence when they 


ney and in the plant of the Keller attended. 


116% 
dr es” 
Con. Sedan. 


NASH—8-70. 


Coupe 
4-dr. Spec. Sedan.$ 
Coupe (RS) 


NASH—38-80. 


995 


&-cyl 
45 4- ° 
955 4 . 1,075 
975) 

8-c 121] W. B. 
a Sedan. 


dr. Town Sed. 


‘ .1,325 
Coupe (RS)... 4- :1,375 
4-dr. Sedan ... 
NASH—8-90. 8-cyl. 133 W. B. 
Sedan (124 Coupe (RS)....1, 745 
B.) 1,565! Victoria .......-1,7 
1,595'Ambassador ..... 
Coupe .1,695'7 Sedan .......- 
Cabriolet 1,695|7 Limousine .... 


**OAKLAND—8-cyL 117 W. B. 
997,;Con. Coupe 
997|\4-dr. Sedan .. 9 
Sport Coupe....1,077/\Custom Sedan...1, 
OLDSMOBILE—6-cyl. 1134¢ W. B. 
Standard Models 
2-dr. Sedan ..845\4-dr. Sedan 
Business Coupe...845,Con. Roadster 
Sport Coupe . 895 Patrician Sedan. 
OLDSMOBILE—6-cyl. 11343 W. B. 
De Luxe Models 
2-dr. Sedan 910'4-dr. Sedan 
Business Coupe...910|/Con. Roadster...1,000 
Sport Coupe ..960 Patrician Sedan.1,02¢ 
PACKARD—826 Eight. 12742 W. B. 
Sedan . -2,385' 
PACKARD—833 Eight. 13442 
Roadster .2,425|5 Club Sedan. 
Phaeton ... 2 425 4 Sport Phacton. 
Coupe 7 Sedan 
Touring ou 525 'T Sedan Lim.. 
Con. Coupe. ,550' Cony. Sedan... 
Coupe .... .675' 
PACK: ARD—840 Eight. 
De Luxe 
3,490|4 Sport Phaeton. 
ons 490) 5 Sedan ..... 
3.54515 Coupe .. 
7 Touring . .3,595 5 Club Sedan. 
2 Cony. Coupe. .3,595! 
PACKARD—845 Eight. 
De Luxe 
4,150\7 Sedan Lim ....4,285 
118 W. B. 
ene 
R.S..1,595 


.245' 
3,285! 
295! 


“2. 


7 Heating 


Coupe 
2-dr. 


960 


5 
Ww. B. 
.2,675 
2,725 
2,785 


°3)465 


14012 W. B. 


4 Phaeton...... 
2 Roadster 
2 Coupe 


3,790 
3,795 

850 
. 3,950 


14542 W. B. 


7 Sedan 
PEERLESS—Standard 8. 
3Sedan .. 1,495, 5 Brougham 
2 Coupe (RS)...1,495 2 Cabriolet 
5 Club Sedan ..1,545 
PEERLESS—Master 8 125 
5 Sedan 1,995 5 Brougham 
2 Coupe (RS) ..1,995 2 Cabriolet 
5 Club Sedan...2,045 
PEERLESS—8-cyl. 125 
De Luxe Master 
2.320,Brougham 
Oe cacten 2,320 Cabriolet 
Club Sedan . -2,370! 
PEERLESS—Custom 8. 138 W. B. 
2 Coupe (RS)...2,795'5 Brougham 2 
Sedan ey 795|7 Sedan 
Club Sedan...2 ,845 7 Limousine .. 


PIERCE-ARROW—43. 131 W. B. 
2-4 Coupe (RS) .2,685;2 Roadste r 
5 Sport Tourer.2,895 2 
PIERCE-ARROW—43. 
5 Sedan ....2,685 7 En. 
Sedan 


WwW. B. 


5 Sedan 


5 
5 


8-cyl. 
-4 Sport 
(RS) 
8-cyl. 
Dr. 
Sedan... 


2,895 


137 W. B. 
; Limou.3,145 
5 Club 2,835 5 Con. 3,650 
7 Sedan 2,99.) 
PIERCE- ARROW—12. 8-cyl. 142 
§ Tourer ...3,4504 Spt. Phaeton 
2-4 Spt. Roadster 15 Club Sedan. 
(RS) . ..-3,450/7 Sedan 
2-4 Con. Cou; re 15 Club 
(RS) .3,650 7 En. 
5 Sedan 3,695) 


PIERCE-ARROW—41. 8 cyl, 147 W. Bz. 
7 Spt. Tourer...4275,7 Sedan ... .4785 
2-4 Con. Coupe \7 En. Dr. Limou..4985 
(R.8.) 275! 
PIERCE-ARROW—411. 8 cyl. 147 
Le Baron Custom Group 
2-4 Coupe (RS).5100 Formal Town 
5 Coupe Victoria.5100| Brougham 
5 Con. Sedan ..5200 Formal Town 
5 Spt. Sedan ..,.5375' Car. 
7En,. Dr. Lim..5975'Formal Town 
Landaulet 


models include 


Berline. . 
Dr. Limou. 


w. B. 


. -6250 


All Pierce-Arrow ‘tree 
wheeling. 
PLYMOUTH—4-cyl. 
2 Bus. Roadster. ..535,5 Phaeton ° 
2 Bus. Coupe.....565|2 Coupe (RS).... 
2-dr. Sedan......565\4-dr, Sedan. 
4 Roadster .......610|4 Con. Coupe..... 


*167 O. A. 
. 625 


-625 
ovcee O28 
695 


-§ Brougham 


PRICES OF PASSENGER CAK M ODELS 


112 W. B. 
Coupe. 

172 4-dr. Sedan..... 
.-812'Custom Scdan.., 


6-cyl. 121 W. B. 
5 


**PONTIAC —6 evi, 
Sedan . 842 
., 842 


862 


2-dr. 
Coupe 
Sport Coupe... 
REO—6-2 
EO—8-21. &-cyl. 121 W. B. 

5 Sedan 1,395 

REO ROYALE—%8 cyl 
Sedan Victoria. .2,145!'Coupe 
REO ROYALE—8 cyl. 
Sedan 2,745’ Coupe 


151 W. B. 


counennene 2.745 
Con. Coupe ....2995 
STUDEBAKER—Six. 114 W. B. 
Including free wheeling 
Roadster -795| Tourer 
2 Bus. Coupe 
5 4-dr. Sedan 895'5 Regal Sedan 
4Coupe (RS)....895| (6 wire wheels) .995 
STUDEBAKER—Commander 8-70. 124 W. B. 
4 Coupe 1,585|5 Brougham 
5 Sedan 1,585 (Cloth) 
4 Victoria ..1,585 5 Brougham 
5 Rega! Sedan..1,730' (Mohair) 
STUDEBAKER—Dictator. 8-cyl. 
2 Coupe 1,093.5 Sedan 
4 Coupe 1,150'5 Regal Sedan. ..1,250 
STUDEBAKER—President 8-80. 130 W. B. 
§ Sedan 1,850 5 State Sedan 
2 Coupe . 1,850 (Mohair) 
4 State Roads tr. 1,950 5 State Sed an 
4 State Coupe..1,995' (Cloth) 
STUDEBAKER—President 8-90. 136 W. B. 
7 Tourer 1,850, State Victoria. ..2,295 
7 State Tourer..2,095|7 State Sedan 


7Sedan .......-.2,150 (Mohair) 
7 State sedan 


(Cloth) ... : 
7 Limousine &..- 


114 W. B. 
- 1,150 


1,995 


(Mohair) ....2,205 
5 Brougham 
(Cloth) . -3,295 
STUTZ—LA 6-cyl, 1274¢ W. B. 
5 Coupe 000 Cab. Coupe.... 
5 Sedan .....- Se 245 2 Speedster 
2 Coupe ..... 2,245 4 Speedster 
Club Sedan 2,345) 4 Speedster (TC). 2,785 
STUTZ—MA. 8-cyl, 13412 W. B. 
5 Coupe 690|Cab, Coupe 
2 Coupe ..+-2,995| Tor. Speedster 
Club Sedan.... 3,295! 5 Sedan . 
2Speedster ....3,495'4 Speedster (TC)3,795 
4 Speedster .....3,495 
STUTZ—MB. 8 cyl. Custom, 
1 Speedster . .3,595! 7 Limousine ‘ .3,995 
5 Sedan > ..3,695 Cab. Coupe .....3,995 
7 Sedan .......-3,895'5 Con. Sedan ...4,395 
STUTZ—MB. 8-cyl. Salon. 145 W. B. 
5 Sedan 7 Sedan Limousine 
(Le Baron).. (Le Baron)... .5,195 
6 Brougham 5 Trans. Cabriolet 
(Le Baron).. (Le Baron)... .5,610 
Sedan 7 Trans. Town Car 
(Le Baron)... .4,995' (Le Baron) ...5,700 
6 Bro Limousine 7 Trans. Town Car 
(Le Baron),...5,195' (Fleetwood)... .7,49% 
6 Sed Limousine 
(Le Baron)...5,195 
STUTZ—MA, 8 cyl. 151412 W. 
Chateau Series Weymann, 
4Longchamps ..4,345\5 Versailles 
STUTZ—MB. 8&-cyl. 145 W. B. 
Chateau Series Weymann, 
5 Chaumont .-4,745|5 Monte Carlo.. 
WILLYS—6-97. G-cyl. 110 W. B. 
2 Roadster .495.5 Club Sedan 
5 Touring .......545|5 Sedan 
2 Coupe ° .-56654De L 
2-dr. Coach.. 595' Roadster 
WILLYS—6-98-D. 6-cyl. 113 W. B, 

4 Victoria Coupe..795.4 Vic. Coupe (DeL)850 
5 Standard Sedan.795|5 Sedan (De L)...850 
WILLYS—8-80-D. 8-cyl. 121 W. B. 

4 Victoria Coupe..995,4 Victoria Coupe 
(De Luxe) ....1,095 


2,445 


145 W. B. 


4,795 


4,995) 
6 


. 4,345 


4,895 


- 625 


5 Sedan (De L). 
WILLYS-KNIGHT—66-D. 6-cyl. 121 W.B. 
2 Vic. Coupe ...1,095|4 Victoria Coupe 

5 Sedan ::1'095| (De Luxe) ....1,195 
5 Sedan (DeL)..1,195! 

*Over all length of chassis instead of 
wheel base. 

**As delivered rices only are quoted, 
they vary in_ different sections ci: the 
country and the Oakland-Pontiac prices 
given above are for New York city omly. 





